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Pulp Fiction Turns to Fact - Weaving Growth in Paper Trails Equity Research | Nov. 17th 2023
Executive Summary CFA RESEARCH CHALLENGE
We initiate coverage on Suzano (SUZB3) with a BUY Recommendation, targeting a 29,29% upside and a 12- Team 15| Student Report

month price of BRL 68.27 per share, from the last closing price of BRL 52.80/share as of November 16th. This
valuation is anchored on our Discounted Cash Flow methodology, supplemented by relative valuation models.

Our positive view lays on the following investment pillars: (1) Suzano's growth strategy is anchored in its Recomendagéo BUY
significant pulp market share and commitment to expanding production capacity, particularly within the tissue
sector, driven by the Cerrado project; (II) The company capitalizes on Brazil's advantageous production costs Thdas SUzZB3
and accelerates its market leadership through strategic land management and innovative yield optimization,
effectively navigating the global rise in wood costs; (lll) Suzano is enhancing its position in the BHKP and tissue Price (as of nov. 16th 2023) R$ 52,80

segments through strategic acquisitions and R&D, targeting emerging TAMs and solidifying its pulp market N
dominance with projects like Cerrado that focus on cost efficiency and high-value sector growth. Target Price 12M RS 68,27

| [ Fiber Foresight: Suzano's Visionary Path in Pulp and Paper P Upside i

Suzano's trajectory in the Pulp & Paper industry is defined by robust growth prospects and strategic market
positioning. Capitalizing on global demographic trends and evolving consumer needs, the company's focus on Stock Data
Market Cap [Bn] R$ 70,9

innovation and efficiency positions it to seize market opportunities:

*  Growth Trajectory: With the sector expected to see a 1.4% CAGR in demand, Suzano's planned capacity
expansions are set to match this growth, offering a forecastable supply outlook. Performance (LTM) -5,12%

+  Strategic Positioning: Holding a significant market share, Suzano's focus on BHKP meets rising hygiene

product demands, especially in growth markets like China, and is bolstered by the Cerrado project Price Highest (LTM) RS 58,86

enhancing production capabilities. Price Lowest (LTM) R$ 38,00
. H . ! o) .

Market Opportunity: The Fluff segment's expected CAGR of 4.2% presents new avenues for growth, with % Free Float 50,4%

Suzano's "eucafluff" positioned to capture this emerging demand.

: : : Stock Exch B3
| Wood Wisdom: Cutting Costs Cultivates Growth ) | oct Trenange
Avg Daily Volume [MM] R$ 383

In the fiercely competitive pulp and paper industry, Suzano's strategic acumen in cost management and
geographic positioning fortifies its status as a market leader. The company's adeptness in leveraging Brazil's
cost efficiencies and enhancing wood yield positions it for sustained profitability and growth. Last Update: 11/17/2023
+  Geographic Positioning Advantage: Brazil's leadership in cost-efficient pulp production, coupled with

Suzano's exploitation of rapid eucalyptus growth and substantial market share, underlines a formidable

Industry Pulp & Paper

competitive edge. Suzano's strategic land acquisitions and yield improvements bolster its dominance in a Exhibit 1: SUZB3 x IBOV
nation already advantaged by favorable agricultural and climatic conditions. [%] | Source: YahooFinance
* Wood Costs: Wood costs, a critical operational expense, are skillfully navigated by Suzano amidst global 5, ‘SBUSB

supply and demand shifts. The company's strategic initiatives in land expansion, genetic yield
enhancement, and reduction of third-party wood sources and farm-to-mill distances decisively mitigate cost
pressures and secure Suzano's cost leadership in the global market. 50%

- Redefining Fiber Futures: Suzano's Innovation-Driven Market Expansion -

Suzano's strategic advancements in the value chain and exploration of new markets underscore its dedication
to sustaining pulp market leadership. These efforts are supported by a capital allocation strategy that is as
disciplined as it is dynamic, focusing on investment in innovation and sustainable growth.

* Advance in Value Chain: Suzano leverages its core strength in the BHKP market, expanding into the tissue - 16 o 2 P 73
segment with strategic acquisitions like Kimberly-Clark's operations, propelling it to a leading position.

* New Markets: Significant R&D investments aim to tap into large Total Addressable Markets (TAM) like
Miot:rofibrillated CAellquse, biofqels, and Acarbon markets. Ventures like the collaboratjon vs{ith Exhibit 2: Financial Ratios
Spinnova/Woodspin and strategic startup investments across the UK, Israel, and the Nordic region | Source: Team 15
demonstrate Suzano's commitment to sustainability and innovation. )

+  Sustaining Pulp Market Leadership: The Cerrado project is a testament to Suzano's ongoing commitment
to maintaining its pulp market primacy, emphasizing cost efficiency and growth in high-value sectors.

Investment Risks EV/EBITDA (2023) 8,72
The main downside risks to our analysis refer to (1) business and operational risks, which relate mainly into upply
chain disruptions, environmental risks from forest area changes and natural disasters, and technological risks EV/EBIT (2023) 14,48
associated with maintaining pace with industry innovations and market shifts ; () market risks, related to
potential fiscal law changes affecting profitability, supply and price volatility due to industry expansion and

L . X : L. : . 8 g . EV/EBTIDA (2032) 2,52
competition, and price fluctuations in critical inputs like fuel that can impact production costs ; (lIl)
macroeconomic risks, which mainly addresses Suzano's significant reliance on global clients, particularly in
markets like China, exposes it to macroeconomic and geopolitical risks that could lead to vulnerability in the EV/SHARE 123,41

face of global demand shifts.

Financial Estimates

Revenue [R$ MM] 49.831 38.584 40.905 47.244 49.409 51.516 53.713 56.004 58.392 60.583 62.856
EBITDA [R$ MM] 29.631 18.738 18.662 22.062 23.340 24.599 25.915 27.291 28.729 29.955 31.226
Net Income [R$ MM] 23.035 10.327 3.644 4.945 5.599 6.422 7.253 8.076 8.899 9.810 10.508
Margins

Gross Margin [%] 50% 36% 32% 33% 34% 34% 35% 35% 36% 36% 36%
EBTIDA Margin [%] 59% 49% 46% 47% 47% 48% 48% 49% 49% 49% 50%
Net Margin [%] 46% 27% 9% 10% 1% 12% 14% 14% 15% 16% 17%
Profitability

ROA [%] 17% 7% 2% 3% 3% 4% 4% 5% 5% 5% 6%
ROE [%] 69% 25% 8% 10% 10% 1% 12% 14% 15% 16% 17%
ROIC [%] 13,7% 5,8% 5,9% 6,9% 7,3% 7,6% 7,9% 8,3% 8,7% 9,0% 9,3%
Operational

Pulp Volume [Kton] 10.600 10.035 11.173 12.690 12.737 12.737 12.737 12.737 12.737 12.737 12.737

Paper Volume [Kton] 1.306 1.213 1.247 1.262 1.277 1.291 1.306 1.320 1.335 1.350 1.364

”
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Business Description

Suzano S.A. (IBOV: SUZB3) is one of the leading companies in the Brazilian pulp and paper sector and
worldwide, with a significant presence in the forest-based industry. Founded in 1924 by Ukrainian immigrant
Leon Feffer (Exhibit 7), the company opened its first wood pulp production factory using eucalyptus fiber in
1955 in the municipality of Suzano, S&o Paulo. This shift in fiber utilization revolutionized the industry, and by
1964, they were already exporting pulp to Argentina. Furthermore, in 1975, the company started exporting
paper to Europe, and in the early 2000s, Suzano established itself as one of the largest Brazilian
conglomerates, and the world's largest producer of short-fiber pulp. The company conducted its initial public
offering (IPO) on the B3 exchange in 2012 with a market value of R$1.48 billion and a share price of R$20.01.
Today, the company is valued at R$70.59 billion with a share price of R$53.31 (as of 11/17/23), reflecting a
166% appreciation since the IPO and an EBITDA 7y CAGR of 31%.

Business model: Pioneering progress in P&P

The company has 11 pulp mills across Brazil (Exhibit 3) , some of which also produce paper. Suzano also
holds a 50% interest in Veracel, a joint operation with Stora Enso located in Bahia, which has pulp production
capacity of 1.2 million tons per year. Suzano benefits from access to proprietary rapidly growing forests, with
about 2.5 million hectares (of which about 1.3 million hectares are planted forests).

Segments: The company stands as the world's foremost producer of market pulp, commanding
approximately 30% of the hardwood market pulp segment. Additionally, it ranks among Latin America's
major players in paper production. The organization is structured around two primary divisions: (i) the Pulp
division, contributing 83% of revenue (88% of FY22 EBITDA), and (ii) the Paper division, accounting for 17%
in revenue (12% of FY22 EBITDA) (Exhibit 6). Furthermore, Suzano derives over 80% of its total revenue from
exports to more than 108 countries and boasts an impressive installed capacity of 10.9 mt of market pulp and
1.4 mt of paper annually. Furthermore, The YoY growth in revenue across all regions from 2020 to 2022,
suggests a positive business trajectory especially in Asian markets (Exhibit 5).

A vertically integrated company: The Company's vertically integrated operations provide the flexibility to
adapt P&P production and sales in response to shifting market conditions. As of Dec/22, the Company
achieved a market-based cash cost of pulp production (excluding shutdowns) at R$885/ton, establishing
itself as one of the world's leaders in competitive cash production costs. Because of this strong integration,
Suzano achieves cost-effective conversion from pulp to paper. The Company credits its cost-efficient
production to i) high forest productivity, ii) proximity between plantations and industrial units and iii) high-
level of self-generated energy production.

Sustainable Solutions: Projects in motion

The Fibria merger: Notably, in 2019, Suzano completed a transformative merger with Fibria, regarded as a
pivotal transaction within the P&P industry. This merger tripled Suzano's pulp capacity, although it
temporarily constrained the company's growth potential due to increased leverage. Its operational synergies
are at an estimate of R$1.3bn (pre tax) per year.

Cerrado Project focuses on growth: The company embarked on a new growth phase through the Cerrado
Project, involving the construction of a new market pulp mill in Ribas do Rio Pardo (MS). With an annual
production capacity of 2.55 million tons, it is slated to commence operations in 2H24. Management have
guided to a net capital expenditure of R$7.3bn in FY22 (45% of total CAPEX) and R$8.9bn in FY23, with an
increase of +2.7% in CAPEX participation vs. FY22. In addition, starting from the beginning of the second
forest cycle, the company estimates to bring pulp cash cost down to R$400/ton vs. R$500/ton when the
factory begins its operations.

Kimberly Clark - setting foot on the tissue sector: In October 2022, the company expanded its presence in
the tissue sector through the acquisition of Kimberly Clark's operations in Brazil for R$922,9m. The deal
includes a factory located in Mogi das Cruzes (SP), with a contractual production capacity of approximately
130 thousand t/y for tissue products, including ownership of the "NEVE" brand, bringing complementarity of
brands, product categories, and geography while marking a move forward in the industries link chain.

Exhibit 7: Timeline

Exhibit 3: Geographical Distribution

| Source: Company data
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Exhibit 4: Suzano's LT Strategic Pillars

| Source: Company data
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Industry Overview

The global pulp market is undergoing transformative changes, driven by dominant players like China
and their market dynamics. Factors ranging from China's colossal footprint in the pulp sector, evolving
demand for superior quality tissues, LATAM's increasing BHKP capacity, to shifts in marginal costs have
reshaped the industry's landscape. As the market embraces these shifts, understanding the intricate interplay
of geopolitical influences, market trends, and consumer preferences becomes paramount for all
stakeholders. The Pulp & Paper sector operates through dynamic market structure, the total fiber
consumption (410 Mt in 2022 see Exhibit 8) is primarily divided into categories such as chemical cellulose,
non-wood, highlighting recycled fiber (213 Mt) and virgin fiber (115 Mt). Delving into this, it is divided into
two categories: integrated pulp and market pulp. Integrated pulp, accounting for 63% of the industry, refers
to pulp produced for internal consumption within paper and board mills, facilitating a streamlined
production process. On the other hand, market pulp, which represents the remaining 37%, is sold on the
open market to manufacturers who may not have their own pulp production capabilities. Within the market
pulp segment, the industry is further segmented into Bleached Hardwood Kraft Pulp (BHKP), Bleached
Softwood Kraft Pulp (BSKP), and other niche pulps. BHKP has been gaining prominence, with its
consumption constituting a significant 53% of the market pulp usage last year. This surge in BHKP's relevance
is closely tied to the rising trend in tissue products, which accounted for 48% of BHKP use in 2022.

Exhibit 8: Global fibre consumption
By grade, 2022 | Source: Hawkins Wright

Total fibre consumption
410Mt

Virgin fibre wood Pulp,
183Mt

Market Pulp

68Mt
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Demand toric & Trends

Current Market Profile: Currently, tissue production consumes 48% of BHKP demand, accounting for 41% of
the BCP market (Exhibit 10). Global consumption of P&W has decreased to 22% in 2022, down from 35% in
2012. Additionally, specialty segments represent 16%, and Fluff accounts for 10%, predominantly reliant on
BSKP.

Recent Trends and Projections: Between 2012 and 2021, the tissue sector experienced a notable uptick in
BCP usage, with a CAGR of 4.8%, which eclipsed the global CAGR for tissue production at 2.8%. This trend
suggests an increasing consumer shift towards higher-quality tissue products. Looking ahead, projections
indicate that the demand for tissue is expected to grow at a CAGR of 2.5%, outpacing the BCP demand's
CAGR of 1.4% in the same period (Exhibit 12). In addition, there is shift in the pulp market, with BHKP gaining
dominance over BSKP, culminating in a 61% majority of the total pulp market share by the year 2022,
signaling a significant trend shift within the industry (Exhibit 32).
Price Dynamics in China: After reaching their lowest levels in June, BHKP prices recorded increases in July,
August, and September in China. Pulp producers believe the cycle's bottom has been surpassed. Despite
weak global paper demand, China remains the most profitable market for suppliers. Meanwhile, China's pulp
imports continue to reach record monthly levels.
China's Rise and Global Market Dynamics: Since 2004, market pulp demand has been primarily driven by
three key factors: China's substantial marginal growth in global paper capacity, its expansion in paper and
board capacity, and its increasing reliance on pulp imports due to fiber resource limitations. By 2021, China
accounted for 37% of global BCP demand, followed by West Europe (23%) and North America (13%). From
2010 to 2020, total market pulp demand increased by 1.5 Mt annually, with BHKP contributing 1 Mt, BSKP 0.4
Mt, and UKP 0.1 Mt. Notably, BEKP represents 40% of the BCP total. In 2022, China held a 33% share in the
market pulp, importing 64% from Latin America.

Supply Overview & Trends

LATAM Leadership: Due to its competitive edge in wood production and land availability, LATAM BEKP has
been the primary driver of global BHKP capacity growth. In 2022, LATAM BEKP constituted 63% (26.5 Mt )of
the total BHKP installed capacity (Exhibit 10). The Brazilian sector, benefiting from a favorable climate,
achieves the shortest rotation time (7 years) and highest forest yield (39 m3/ha/year) (Exhibit 36).

Market Consolidation and BHKP Capacity Expansion: Despite increased M&A activities in recent years, the
market remains fragmented. Notable BHKP capacity expansion projects (Exhibit 15) include Arauco’s Mapa
(1.56 Mty), UPM's Paso de Los Toros (2.1 Mty), CMPC's BioCMPC mill debottlenecking (0.35 Mty BEKP
expected by 4Q23), and Suzano's Cerrado project (2.5 Mty BEKP expected in 2H 2024). If executed as
planned, the market will see an additional 2.5 Mty of BEKP in 2023, 2.1 Mty in 2024, and 1.8 Mty in 2025.
Inventories: In June, BHKP inventories contracted to just 45.9 days of supply, differently from 2019, when
there was excess inventory (Exhibit 14). Suppliers are optimistic about implementing a price increase, due to
below-normal paper mill inventory levels and forecasting a demand surge in Q4's peak season. Nevertheless,
this potential price hike poses risks. If prices exceed $550 per ton, it may prompt other players, with emphasis
on Chinese ones, to resume operations of idle pulp lines, potentially leading to an oversupplied market and
downward price pressure. Additionally, the market demand might not sustain prices above $550. In
conclusion, the lack of inventory overhang from the last downcycle, combined with more visibility on an
extended trough cycle, given the amount of new capacity, may mitigate a steep price decline. With demand
remaining robust and inventory levels subdued, BHKP prices are poised to stabilize or potentially escalate
unless the reactivation of other players production capacities or shifts in European and American demand
substantially disrupt market equilibrium.

Pulp Prices: Overview & Trends

Marginal Cost Trends: Pulp prices typically adhere to the marginal cost of production as a price floor. By
mid-2020, the marginal costs for NSBK and BEKP were approximately US$ 600/t and US$ 450/t, respectively.
These have since risen to around US$ 700/t and US$ 600/t, early 2023, marking increases of 16% and 33%
and stabilizing around $580 (Exhibit 16). Four primary factors account for this surge:

(I) Post mid-2020, the dollar index (DXY) witnessed a 15% escalation. Given the U.S.'s contribution of 13% to
the global BCP kraft production in 2021, currency dynamics in leading pulp-producing nations heavily
influence cost evaluations in US$/t.

(I1) Oil prices have seen a notable upswing, impacting various aspects such as the cost of diesel for wood
transportation, the price of essential chemicals like caustic soda, as well as fuel oil and bunker expenses.

(111) Europe, exceptionally, has faced a surge in electricity prices. Older pulp mills are more affected by this
trend compared to modern ones.

(IV) Wood costs have risen due to factors like the increase in diesel prices, land availability issues, elevated
capital costs, and challenges in forestry productivity. Furthermore, the distance from forests to mills also
plays a role. The Wood Resources Quarterly reported a 15% rise in global average conifer costs and a 20%
jump in non-conifer costs from 2Q20 to 2Q22.

Evolving Utilization Rates in the Global Pulp Landscape: From 2010 to 2020, the worldwide utilization
rate for market pulp held an average of 91%. However, there was a decline to 90% in 2022 and is projected
to decrease further to 89% in 2023 (Exhibit 13). Despite this downward trend, pulp prices have managed to
hold strong. This resilience can be attributed to factors such as logistical challenges, cost inflation, and a
diminishing stock of pulp. While growth in supply is anticipated to be balanced out by a similar increase in
demand, the excess noted in 2022 remains a point of consideration. This is especially relevant in the context
of the 88% rate, but without the associated challenges of lower consumer stocks and logistical
complications. This landscape sets the stage for a potential tightening of the utilization rate by 2025, with an
anticipated relief by 2026. Furthermore, the lack of short-term projects on the horizon indicates a positive
supply/demand ratio moving forward.

Exhibit 15: Capacity Investment Pipeline - The Industry Projects and BHKP Prices
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Exhibit 9: Global fiber use
By grade, 2022 [MM t] | Source: Hawkins Wright
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Exhibit 10: Global BCP Market Size
By grade, 2022 [MM t] | Source: Hawkins Wright
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Exhibit 11: Pulp Demand - Historical Breakdowr
By Destination | Source: PPPC
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Exhibit 12: Demand Growth Forecast
2021 [MM t] | Source: AFRY [Dec, 2021], Company filings
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Exhibit 13: Shipment/Capacity Balance Forecast
2022 BHKP [MM t] | Source: Hawkins Wright
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In forecasting BHKP pulp prices through 2027, a model correlating supply and demand was utilized.
Demand was projected using economic indicators and market analysis by Hawkins Wright, while supply
projections incorporated upcoming capacity additions by region. Each year, global demand was matched
against the aggregate of regional production capacities, arranged by increasing cost.The Iberian region,
with a 2023 cash cost of USD 556 per ton, was consistently (2023-2027) the last to meet global demand,
establishing the marginal cost. Price forecasts were adjusted for currency and inflation variances. (Appendix

20).
Competitive Positioning

Global Share Dynamic: In a sector where competitive fervor is paramount, the pulp landscape is
dominated by a cadre of 20 top-tier producers, who collectively command a 76% share of the virgin market
pulp capacity, a displayed shown in Exhibit 17. Suzano, amidst this arena, contends with a spectrum of
global and domestic competitors, including Brazilian counterparts such as Eldorado, Cenibra, Klabin and
Irani (described in Appendix 19). The company's competitive posture is sculpted by many factors, such as
the cost and availability of raw materials to the fluctuations in currency exchange rates. The company's
competitive posture is shaped by a variety of factors, from the cost and availability of raw materials to the
fluctuations in currency exchange rates. Within the Latin American region, shorter eucalyptus harvest cycles
and superior land productivity offer a structural advantage in Bleached Hardwood Kraft Pulp (BHKP) Cash
Costs. Brazil's competitive edge is underscored by its considerably lower wood costs compared to other
regions (Exhibit 18), though this advantage is somewhat balanced by the logistics required to connect
production with market centers. The international pulp and paper sector, despite the proliferation of
producers, has witnessed a gradual market consolidation, spurred by strategic mergers and acquisitions,
yet remains notably fragmented. Suzano, as of 2023, not only stands as the preeminent eucalyptus pulp
producer but also holds a substantial market share, with 26% in BHKP and 14% across all pulp categories.
This stature is maintained through strategic cost management, fortified by long-term customer
engagements and a vertically integrated model, navigating an ecosystem where financial clout and cost of
capital often dictate competitive hierarchies.

Domestic/International Export: Suzano's export structure underscores its strategic commitment to
international markets, with a substantial 83% of its sales directed globally, in stark contrast to its LATAM
peers. Arauco, Klabin, Eldorado Brasil, and Irani show a stronger focus on domestic sales, with 52%, 41%,
29%, and 15% of their sales, respectively, allocated to international markets. This delineation not only
demonstrates Suzano's approach to mitigating the volatility of Brazil's domestic market through geographic
diversification but also highlights its considerable exposure to the global market's transformations when
compared to its counterparts. However, the company also bears the impact of global market demand
variability and the complexities of international trade to a greater degree than it's peers, necessitating a
nuanced and agile operational strategy to manage these global market dynamics effectively.

New Frontiers: Capital Allocation is Priorit

Kimberly Clark: Suzano, with a historical capacity of TMty in P&W, has made a significant stride into the
tissue sector. The acquisition of Kimberly-Clark's tissue plant in Mogi das Cruzes, boasting a 130kty capacity
and the renowned 'Neve' brand, was secured for US$175mn. This transaction effectively doubles Suzano's
tissue capacity to 280kty. By 2021, Suzano had already established itself as Brazil's third-largest tissue player,
commanding a 66% market share in the North and 28% in the Northeast. The acquisition further solidified
Suzano's market leadership in the tissue sector, boosting its share to 24%. Furthermore, this move
strategically positions Suzano in Brazil's Southeastern region, where its presence was previously negligible.
The Brazilian tissue market, closely tied to GDP movements, presents a significant growth avenue. With the
current top three players holding an estimated 60% market share, the landscape remains fragmented.
Suzano's recent acquisition, combined with its plans for a 60kt integrated mill at Aracruz with a R$ 650mn
capex, underscores its commitment to capitalizing on this market's potential. Given Brazil's per capita tissue
consumption trends and the increasing demand for premium products, Suzano's strategic moves are well-
timed to harness the evolving opportunities in the tissue sector.

Cerrado Project: In the midst of a shifting macroeconomic landscape, the Cerrado Project in Ribas do Rio
Pardo, Mato Grosso do Sul, stands out as a strategic endeavor in the pulp industry. Representing a R$19.3bn
investment, of which R$14.7bn is destined for industrial activities and the remaining R$4.6bn for forestry,
logistics, and other facets, this project boasts a substantial capacity of 2.55mty, gearing up for a 2H24 launch.
Despite broader economic headwinds, its strategic positioning is commendable, aiming for a forestry-to-mills
radius reduction to a mere 140km. This proximity, combined with its projected cash cost of R$ 500/t post
ramp-up and a structural cost of R$ 400/t, sets it on course to potentially become the world's most cost-
efficient pulp producer. In the realm of energy, the project is well-positioned to achieve substantial
advancements, contributing an impressive 0.63MWh/ton, a testament to its commitment to sustainable and
efficient operations. Suzano's proactive planning shines through, with 90% of its wood requirements secured
until 2030, translating to an expansion of the forestry base to approximately 600k hectares. Integrated
logistics, encompassing 231km of railway and access to the Vertere Pulp Terminal, further solidify its
competitive edge. The project's resilience is additionally underscored by its anticipated TOD savings of R$
2.3 billion per year and its commitment to sustainability, with fossil-fuel-free operations and a six-trailer truck
logistics system projected to cut CO2 emissions by 15%. In addition, Suzano's track record in pulp projects
over the last 20 years is impressive, accounting for 40% of additional capacity and 47% of Latin American
projects, outpacing peers with a faster average execution period of 30 months compared to 40 months,
demonstrating efficiency and industry leadership (Exhibit 21). In an industry marked by intense competition
and evolving dynamics, the Cerrado Project, with its blend of innovation, efficiency, and data-driven strategy,
is poised to redefine industry benchmarks and navigate the challenges of the modern pulp landscape.

Pioneering

Innovative Forestry and Eucafluff expansion Drive Market Leadership

Genetic developments: Regarding forestry technology and innovation, the Company's efforts are directed
towards eucalyptus improvement, biotechnology, forest management and soil nutrition and forest
protection. Suzano's genetic investment targets the development of enhanced eucalyptus clones through
controlled pollination and genetic editing, achieving advanced stages with clones ready for regulatory
approval. This process utilizes genomic selection to tailor growth and wood characteristics, potentially
elevating plantation efficiency. The anticipated benefits include higher yields, reduced chemical use, and
cost savings, which are critical for operational optimization and could translate into significant economic
gains for the company.

Paper: In the competitive landscape of the global paper industry, Suzano emerges as a strategically agile
and financially robust entity. The company’s assertive progression inthe value chainis evidenced by its
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Exhibit 16: Marginal Cost x BHKP Prices Forecast
Mar (Kt) | Source: Hawkins Wright
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Exhibit 17: Market Share and Pulp Producers
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Exhibit 18: BHKP Cash Cost, CIF China
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Exhibit 19: Domestic and International Markets
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significant market share leap from non-existence in 2017 to capturing 23,7% of the Brazilian consumer
goods sector by 2022 (Exhibit 22). This expansion aligns with a period of industry retraction, where the P&W e .

paper segment experienced an 18% decline in demand from 101 million tons in 2016 to an estimated 83 o
million tons in 2023, alongside a reduction of 17 million tons in production capacity (projection made by
Afry and FisherSolver, respectively). Despite these adversities, Suzano has positioned itself in the lowest
quartile for global UWF paper production costs, underscoring its competitive cost structure against North
American, Asian, and European producers. Financially, Suzano's EBITDA growth is telling, with an increase
from 632 million BRL in 2014 to an anticipated 2.675 billion BRL by 2023, indicating not only growth in
absolute terms but also enhanced profitability per ton. Complementing these achievements is Suzano's
strategic capital deployment into a new tissue factory in Aracruz aformentioned signaling a clear directive ~ Player3

Brazil, [%]; priorto 2021 | Source: Nielsen Retail INA

Player 1

Player 2

towards capturing the growing demand in the industry's largest consumption region. This suite of strategic ~ Flayer4 =
initiatives positions Suzano favorably, allowing it to navigate the evolving market dynamics with a clear  other
competitive edge. Suzano i)
Eucafluff: Fluff is a growing market, expected to grow at a 4.2% CAGR from 2022 to 2027. The two main

drivers are adult incontinence products and growing demand for hygiene products in Asia, which represent 2017 2018 2019 2020 2021 2022
48% of the total demand for fluff. Suzano’s Eucafluff is an innovative product that in development since .

2016 that produces hardwood. Due to its competitive pricing and superior quality, marked by enhanced Exhibit 23: Fluff market ‘ N
absorption and softness, Eucafluff will enable Suzano to enter in a total market of 8 Mt, with almost 0% SDeman_d b.y e wesm eime) e, Sivjgielly 9y regiem (7]
. . . ource: Price Hanna
from hardwood. From the supplier side, only 3 North America players concentrate 78% of the supply, what
makes a great growth opportunity for Suzano, due to more-competitive cash costs. Recently, Suzano
announced the conversion of its Limeira mill pulp line into a flex line, augmenting its Eucafluff production

capacity to 440 kt by 2025.

Environmental, Social and Governance

Despite P&P being a high-emission, water-intensive industry, Suzano plays a leading role in terms of ESG
performance. This leadership is underpinned by two key factors, being them i) Sustainable Innovation:
Suzano's unwavering commitment to sustainable innovation is evident through its substantial investments in
numerous R&D projects and ii) Sustainability-Linked Bonds: Suzano has made pioneering strides by
successfully issuing sustainability-linked bonds (SLBs). These financial instruments are key in supporting the
company's objectives related to achieving net-zero emissions and fostering diversity.

7,8

mAsia ®latam ®mNa ©Emea

%

Ratings and Scores: Suzano had a B rating by MSClI ratings since 2018, which within the MSCI framework is 22 27 & Other supplien 8 Top 3i(locatediniNa)
the second lowest-grade and a poor rating for the company. However, their efforts have showed progress
towards ESG agenda, and they are currently at a BB rating since Jan/23, going from laggard to industry-

Exhibit 24 : ESG Scores - International Peers

Source: Refinitiv

average (Klabin also maintains a BB rating). On an international scale, by analyzing the closest peers by UPM  Svenska ufp
market cap in P&P, the finnish company UPM-Kymmene Oyj takes the leadership, while Suzano lags behind Suzano SA Kymmene- Cellulosa Industries
(Exhibit 24). However, in the national context, we have developed an ESG Index weighing ESG criteria to Oy SCA'AS Inc
arrive at a certain score which ranks Irani in 1%, Suzano in 2"4 and Klabin in 3'4(Appendix 9). Country + = = =
Environmental (E) - Innovation Through Sustainability CompapyMarketCap 13674 18,467 9840 6409
e ESG Score 79.32 88.58 84.20 49.90
P&P value chain is naturally exposed to material social risks: The P&P sector is highly exposed to g core 67.12 86.28 87.51 48.68
environmental risks given its high emissions and use of land. Thus, sustainable forest management, sscore 93.18 93.20 87.15 4739
coupled with significant efforts to reduce emissions are a key factor for P&P companies. Suzano currently  Gscore 84.93 87.12 74.19 55.38
maintains a carbon-positive status, an admirable feat. Moreover, the company has set ambitious targets t0  gsg controversiesScore  100.0 300 100.0 100.0

further reduce its carbon emissions. Specifically, Suzano has set a target to remove 40mt of carbon from
the atmosphere by 2025, which represents a significant and commendable commitment to combat climate
change. o
Carbon emissions: In 2022, the company achieved an accumulated carbon balance of -22mt of carbon Exh'b't25: Carboh Balance

removals, representing 60.2% progress towards its 2025 target of removing 40mt of CO2 from the Emissions - Removals, ['000 tCO2]| Source: Company data

atmosphere. While we commend Suzano for accelerating its commitment (by advancing the deadline from = Total emissions  mTotal balance (emissions - removals)
2030 to 2025), we observe the concerning trend of increasing emissions over the years, with a decrease in 3,783

decrease the consumption of materials that contribute to greenhouse gas emissions across its operations.

A water intensive process: In 2020, the company announced a long-term goal for reducing water intake
in its industrial operations, achieving 25.3 cubic meters of water per ton of production by 2030. This goal
represents a significant commitment to sustainable water management within the company's financial

carbon removals of -10,9mt of CO2, as depicted in (Exhibit 25). This underscores the need for a more m_
efficient action plan to reduce emissions intensity. However, Suzano has announced commitments to 1 .

framework. Measurements already indicate a significant decrease along the years (Exhibit 26), and,
according to MSCI, Suzano's operations are located in regions considered less water-stressed compared to 2020 2021 2022
its peers.

SLBs: Suzano is a prominent global advocate for sustainability-linked bonds (SLBs). Between 2020 and Exhibit 26: Water withdrawal

2021, Suzano raised a total of US$2.25bn in bonds linked to sustainability targets (Exhibit 27). In 2021 Water withdrawal, [Mm?3]| Source: Company data
alone, the company issued two significant SLBs, each with distinct objectives. One of these SLBs aimed to

drive environmental progress by targeting a 30% reduction in industrial water usage by 2026. The other

SLB was dedicated to advancing diversity, equity, and inclusion, with the goal of increasing the 2

representation of women in leadership roles from 16% in 2019 to 30% by 2025. This pioneering endeavor 1,80) 1,65
established Suzano as the first Latin American company to incorporate diversity and inclusion objectives
into an SLB. At present, nearly 39% of the company's debt is linked to sustainability commitments.

Suzano Ventures - An integral part of company growth: Founded in Aug/22, Suzano Ventures is the

company's Corporate Venture Capital, with US$70mm in funds available for investments in startups that are
promoting new materials based on renewable raw materials. The program focuses on innovative

technologies using cellulosic biomass, cellulosic packaging, agrotech for agroforestry, and carbon 2019 2020 2021 2022
sequestration, targeting businesses in the Pre-Seed to Series A stages. Currently, from 351 scouted

startups, Suzano evaluated and invests in 3 of them, having invested US$6.7mm in Allotrope energy Exhibit 27: Debt breakdown

(located in UK) and US$1mn in Marvin (located in Israel). Debt breakdown by bond, [%]| Source: Company data
Social (S) - Commitment to Social Impact ?

Social Impact: The company leverages its operational scale to execute robust social programs, with a
noteworthy commitment to uplifting +200k individuals from poverty within their operational regions by

2030 through educational programs. In 2021, despite the challenges posed by the pandemic, the company 9‘;YE1596

contributed to the elevation of an additional ~%k people out of poverty, positively impacting the lives of N

~21k individuals who benefited from income generation programs. 51% 8%
Labor standards: The company has ~42k direct and indirect employees, with 18,5% of the workforce

composed by women, being behind when compared with peers (Exhibit 28). However, Suzano has 24.3%

of women in leadership roles, almost at their goal of achieving 30% of women and 30% of black people by mSLB mGreenBond W Traditional

2025.
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Glassdoor: Analyzing its national peers in the Glassdoor website, we notice that Suzano has above average
evaluations, arriving at a ~4.5/5 grade and a recommendation rate of ~93%. By conducting this study, we
notice that the sector has high standards in terms of overall ESG criteria, but Suzano still reflects a strong
approval from its employees.
Large areas of occupied land come with risks: Due to its extensive land holdings, Suzano faces significant
regulatory risks. These risks encompass potential disruptions to biodiversity and controversies related to the
access rights of traditional communities to natural resources and land. According to MSCI, while Suzano has
implemented certain programs aimed at restoring sites and preserving species, there are ongoing disputes
and controversies surrounding biodiversity that seem to hinder its efforts in managing natural resources. On
a positive note, in June 2021, Suzano announced a commendable initiative to connect ~1m ha of priority
conservation areas within the Cerrado, Atlantic Forest, and Amazon biomes by the year 2030. Furthermore,
its milestones in the past year include i) production of 115mn natural enemies for biological pest control in
~150k ha, ii) new lab for the production of natural enemies in Trés Lagoas and iii) certification of ecosystem
services provided by the Neblinas Park.
Protests and social impacts: Throughout the years Suzano has been involved in controversies regarding its
workers. For example, in Mar/2021, a group of Suzano workers protested in front of the Imperatris factory.
The reasons that were given for the demonstration by the workers ranged from lower wages than other
factory workers in other units, the prevention of recording overtime of less than 30min in the time system
(without consequently payment for them) and the poor quality of food available to workers, among others.
Another relevant protest happened in Sept/2021 when protesters claimed against Suzano's salary
adjustment proposal, which offered adjustment below inflation. According to the president
of Sititrel, the proposal falled short of what was claimed, with 9.85% referring to inflation and 3% being a real
gain. The value did not correspond to the INPC (National Consumer Price Index) for the given period. So,
the protestors feared never recovering this 1.85% again. Also, in Apr/2023, as a result of constant delays
and problems on the part of Suzano, the company's service providers decided to halt activities on Aracruz
Despite controversies, there is focus on community engagement: The management of relationships with
neighboring communities falls under Suzano's Social Development area, adhering to guidelines integrated
into the company's Management System and based on the UN’s Guiding Principles on Business and Human
Rights. This model is built on transparent dialogue, respect for rights, social and cultural values, and the
recognition of the local actors’s protagonism and autonomy. Suzano’s model includes various procedures
for interacting with urban and rural communities. Examples of projects to enhance local development
include the “Colmeias” program, the “Assentamentos sustentaveis” and the “Agente do Bem” program.
Customer Satisfaction excels mainly in cellulose: Suzano's approach to customer satisfaction and safety is
reflected in several of its initiatives and metrics. In 2021, following the merger with Fibria in early 2019,
Suzano conducted its second customer satisfaction survey for its cellulose business. This survey included
feedback from 45 customers, representing approximately 70.8% of the company's 2021 sales volume. The
survey arrived at an NPS of 76%. Furthermore, the fluff business grew +4,5% in NPS FY20-21, while the
paper business saw an increase in NPS in domestic markets and maintenance of the score in global markets.
The non-disclosure of the exact NPS score of both fluff and paper businesses leave us to conclude that there
is room for strategic improvements, and the score has not reached its full potential regarding the topic.
businesses.

Governance (G) - Adherence to High Standards

Highest governance standards: Suzano is listed in “Novo Mercado” of B3, the segment of listing that sets
the highest possible standards of governance in Brazil and help protect minority shareholders.
Shareholders structure: Suzano has 1,32b ordinary shares (SUZB3). Regarding inside ownership, the
company's shares are divided between Suzano Holding SA (27%), Feffer's family (14.3%), Alden Equity Fund
(1.9%), related parties (2.3%), management (0.3%), and treasury (2.6%), (Exhibit 30). In that sense, the graph
shown in Exhibit 31 delineates the public stakeholding in Suzano, ensuring an alignment between the
interests of the equity holders and the company's management..

Board of directors: Suzano’s BoD consists of 9 members, with 50.4% of them representing the free float.
While we appreciate the inclusion of 5 independent directors (56%), it is worth noting that the presence of 3
controlling shareholder representatives on the BoD, including the chairman (Mr. David Feffer), may raise
concerns regarding its capacity to offer unbiased management decisions.

Executive compensation: For its top executives and key employees, the Company has a LTIP linked to the
Company's stock price, with payment in the local currency (phantom shares). Furthermore, the company
has a Share Appreciation Rights plan for their executives based on TSR and also Performance Shares in
regard to individual achievements and goals that the company sets in committee.

Investment Thesis

' Path in Pulp and Paper

Growth Trajectory: The Pulp & Paper sector is on a consistent growth path, as its products are essential for
hygiene, education and the well-being of society. The sector is expected to experience a CAGR of 1.4% in
BCP demand in the coming years (Exhibit 12). The nature of this sector involves significant capital outlays
for capacity expansion projects, which are typically announced in advance, offering a level of predictability
in supply.

Strategic positioning: Suzano stands as a market leader in market pulp, holding 14% of the total capacity
All of this capacity falls within the BHKP, which is expected to dominate over BSKP in the coming years. A
key driver for this shift is the rising demand for personal hygiene products, particularly premium Tissue
products, which account for 50% of BHKP usage (Exhibit 10). The growing middle class in China is
significantly contributing to this demand surge. From Suzano's perspective, 60% of its exports are destined
for tissue production, indicating a strong alignment with the fastest-growing market segments. Additionally,
the Cerrado project, with an output target of 2.55 million tons by 2026, will improve Suzano's total capacity
and cost efficiency, solidifying its competitive edge in the market.

Fluff market opportunity: The Fluff segment, driven by the demand for adult incontinence products and
the aforementioned hygiene products in Asia, is expected to become an 8 million tonne market, growing at
a 4.2% CAGR from 2022 to 2027, according to the Price Hanna Report. Historically, BSKP has been the
primary source for Fluff production. However, with the innovation of "eucafluff" and its competitive pricing
and superior quality, Suzano is well-positioned to capture a significant share of this expanding market.
Suzano's investment appeal is underpinned by its strong market share in market pulp, strategic alignment
with growing segments like BHKP and Tissue, and its potential in the expanding Fluff market. The
company's focus on efficiency, innovation, and alignment with market trends positions it favorably for
sustained growth and profitability.
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[%] | Source: Company BI
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Wood Wisdom: Cutting Costs Cultivates Growth

In the competitive realm of Pulp & Paper, cost management is a critical determinant of success. Companies
like Suzano that maintain low cash costs and high productivity not only safeguard their margins during price
volatility but also strategically position to leverage opportunities, ensuring sustainable long-term growth.
Geografic Positioning Advantage: Concerning this matter, Brazil is the global leader in cost-efficient short-
fiber pulp production, boasting the second-lowest production costs at $413 per tonne. This advantage
stems from a confluence of factors including abundant productive land, favorable soil and climate
conditions, short-cycle plantation forests, potential for rehabilitating degraded areas, and low establishment
and maintenance costs. Brazil commands a significant 50% share of the BHKP capacity, equivalent to 21.1
million tonnes (Exhibit 35). Suzano, capitalizing on these national forestry dynamics, excels in the industry.
This is driven by the country's accelerated eucalyptus growth cycle, completing in just 7 years — far shorter
than the global average and the 15 to 20 years typical for pine (Exhibit 36). This rapid maturation not only
maximizes yield per hectare (39 m3/ha/year) but also significantly enhances the financial return on invested
capital.

Wood Costs: In this context, wood costs are crucial (42% of W. Average costs, Exhibit 18). According to the
FAO, wood demand has increased by over 28% in the past three decades, while wood resources have
decreased by 4%. This trend is influenced by factors like climate change (extreme events, wildfires), trade
restrictions, new planting area constraints, and on the demand side, biomass energy, construction
applications, pulp demand, and textile wood fiber consumption. In Brazil, the scenario mirrors global
trends. The planted eucalyptus area expanded by 10% from 2018 to 2021, while demand for eucalyptus
surged by 26% during the same period (Exhibit 37). With restricted supply and rising demand, wood prices
have doubled from 2018 to 2023, indicating a strong upward trend. Suzano has effectively countered these
cost pressures through I) Land Expansion and Acquisition: The company strategically leased and purchased
lands at attractive prices (M&A activities: Caravelas and Parkia), with an anticipated 22% increase in planted
area from 2020 to 2024. 1) Yield Enhancement: Suzano has increased the yield of its areas through genetic
improvement, seasonal plantation adjustments, precision silviculture practices, and optimized land
allocation (tetrys allocation). A notable in-house example is Imperatriz, where yield in m3/ha has risen by
92% since 2020, from 23 to 44 m3¥ha. This surpasses the Brazilian average of 39 m3/ha, already the highest
in comparison to other countries (Exhibit 36). ) Reducing Third-Party : Currently, 36% of Suzano's wood
supply is sourced from third parties, with a target to reduce this to 13% by 2032 (Exhibit 34). IV). Reducing
Farm-to-Mill Radius: The company not only has significantly lowered its wood cost, but also logistical costs
by decreasing the farm to mill distance. This is evidenced by the average distance evolution dropping 25%
by 2032 (Exhibit 34) coupled with the expanded geospatial analysis found in Appendix 21.

Fiber Futures: Innovation Driven Market Expansion

Advance in value chain: Suzano's primary revenue stream stems from its stronghold in the BHKP market, a
position fortified by sector-specific and competitive advantages previously established. Yet, it is the
company's strategic innovation, R&D, and mergers and acquisitions (M&A) that have enabled it to ascend
within the value chain. This is exemplified by its expansion into the tissue sector through the acquisition of
Kimberly-Clark's operations, propelling Suzano to market leadership within this segment.
New markets: Innovation is evidenced by its significant investment in R&D, aiming to capture shares in
substantial TAM such as $70 billion in Microfibrillated Cellulose (MFC), $5 billion in biofuels, and $20 billion
in carbon by 2024. Its joint venture with Spinnova/Woodspin marks Suzano's entry into the lucrative $115
billion textile market, underscored by the commencement of a 1 kt/year commercial plant in May 2023.
Moreover, Suzano Ventures, the arm responsible for innovative startup investments, has strategically
invested in three promising companies across the UK and Israel, and in the Nordic region, showcasing
commitment to sustainability and innovation in the global market.
Sustaining Pulp Market Leadership: The Cerrado project (which was developed with the quality of
Suzano's track record; Exhibit 21) underscores Suzano's dedication to maintaining its leading position in
the pulp production market, focusing on innovation and relevance in high-growth sectors. The company's
best-in-class  cost efficiency further strengthens its market position and profitability.
Suzano's disciplined capital allocation strategy, which aligns investments with financial and sustainability
policies, is designed to yield adequate returns and enhance competitive advantages. By focusing on
investments with significant growth potential, Suzano demonstrates an assertive approach. This, combined
with dividend policy and share buyback program, is a way for sustained shareholder value creation.

Financials

Revenue: Strong growth driven by mergers

Suzano's Revenue Growth and Strategic Mergers: Over the past five years, Suzano has witnessed a CAGR
of 9.47% in its revenue. This growth has been achieved through both organic expansion and strategic
mergers & acquisitions to bolster its top line. Notably, the 2018 merger with Fibria stands out as a pivotal
move in the industry. Post-merger, Suzano's pulp capacity tripled, although this leverage expansion
momentarily constrained its growth trajectory as can be seen by the low net margins in the (Exhibit 40).
Synergies and Volume Dynamics: The merger with Fibria unlocked numerous synergies across forestry,
supply chain, G&A, and other domains. Despite these advancements, the company's volume sold has seen a
modest increase, with cellulose at a CAGR of 1.15% and paper at 0.82% since 2018 (Exhibit 44).

External Factors Driving Revenue: The primary drivers behind the company's revenue surge have been
the appreciation of the dollar by 21.71% and the uptick in BHKP prices by 2.88% in the last 5 years,
influenced by geopolitical events such as the Russia-Ukraine conflict and brazilian fiscal risks.

Cerrado Project Impact: Cerrado project is anticipated to have a significant influence revenue. According
to our projections, by 2026, project full maturity 15,47% (BRL 7641) of net revenue will come from this new
project. However, it's essential to note that despite the company's pricing power, sharp BHKP price hikes
may not directly translate to sales, given the fact that excessive price increments might deter demand. As
aforementioned, prices exceeding $550 per ton may entice Chinese and other players to resume operations
of idle pulp lines, possibly leading to an oversupplied market.

Future Outlook and Margin Management: Nevertheless, Suzano is well-equipped to navigate these
challenges. The company possesses the capability to efficiently manage inventories and adjust its
production lines, ensuring margin control. We forecast for 2032 an EBITDA margin of 50%, although on
average from 2023 to 2032 we estimate it to be 48% reaching its lowest in 2024 at 40% due to
downward pressure on cellulose prices and an increase in costs.

Costs, Cash Dynamics, and Inflation Impacts

Surge in Production Costs: A meticulous examination of the costs associated with Suzano's pulp production
reveals significant trends. Initially, we identified a notable surge in the prices of raw materials and wood,
marking increases of 44% and 18%, respectively, between 2021 and 2022. This spike in raw materials is

Redefining

Exhibit 35: BHKP Cash Cost vs Capacity
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Exhibit 39: EBITDA x Price correlation
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Cash Cost Dynamics: In the third quarter of 2023, Suzano's cash cost, excluding stoppages, was BRL 861
per ton, marking a 2% reduction compared to the first quarter of the same year. This decrease was primarily
attributed to lower raw material prices and a reduction in chemical prices. However, it is essential to note
that, when considering the effect of stoppages, the cost increased by 3%, reaching a historical peak of BRL
1005 per ton in the second quarter and BRL 935 in the third quarter. We forecast cash costs to grow at a
CAGR of 5.29% from 2023 to 2032.

Inflationary Adjustment: Nevertheless, Suzano's pulp production costs since 2018 have shown a
consistent rise, with (CAGR) of 8%. In comparison, the IPCA had a CAGR of 5.7%, and the Dollar 6.3%
during the same period. This indicates that Suzano's cash production costs are growing at a faster pace
than inflation and monetary correction. In the long run, this trend may result in an increase in pulp prices,
following the upward movement of the marginal cost.

Financial Growth Amidst Market Challenges

EBITDA's Pulp Price Correlation: The correlation between EBITDA (BRL) and the price of Pulp (BRL) over
the past 8 years stands at 97.1%, while with paper it's only 81%. Moreover, when comparing EBITDA (BRL)
with Pulp (USD), there's a 65% correlation over the same period, highlighting the company's resilience
against currency fluctuations (Exhibit 39). Furthermore, the company allocates a portion of amortization and
depreciation within the COGS, resulting in a gross margin lower than EBITDA (Exhibit 41).

2020 Hedge Settlement Impact: In the first quarter of 2020, Suzano experienced a significant non-
recurring effect due to the settlement of its currency hedges. This effect was a result of the sharp market
volatility during the pandemic and the substantial appreciation of the dollar, with an average increase of
35% between 2020 and 2021.

Suzano's Steady Revenue Growth: Suzano's net profit was significantly influenced by elements such as
financial results and amortization and depreciation. Notably, the total volume sold showed minimal variation
over the years - 12,000tn in 2020 to 11,906 tons in 2022 (Exhibit 42). However, the company's revenue
consistently grew during the same period, with a CAGR of 30% from 2018 to 2022.

Suzano's Margin Recovery Journey: Suzano's net margin fluctuated due to the mismatch between volume
and revenue, influenced by economic factors and product prices. In 2020, the margin was -35.2%
(Exhibit 41), the pandemic, the amortization of the debt used for Fibria's aquisition, and negative hedges.
Export and production challenges also arose due to health restrictions. However, there was a recovery in the
following years: 21% in 2021 and 46.9% in 2022 showing the companies ability to be profitable by its new
capital allocation. This increase is also attributed to the high price of pulp and the segment's lower marginal
cost (Exhibit 41), resulting in margins above the industry average and rapid post-crisis economic recovery
(Exhibit 42)

Facing Fiscal and Tax Turbulence

Tax Incentives Boosting Suzano's Operations: Suzano has strategically leveraged tax benefits, especially
through the Invest-ES program. This initiative allowed Suzano to secure a deferral in ICMS payment related
to machinery imports, providing significant financial relief. Additionally, the program granted a substantial
70% credit on interstate operations. Another feather in Suzano's cap is the Compete-ES program, which
further optimized its financial strategy by reducing its tax liability to just 1% on interstate transactions, a
significant decrease from the standard 12%.

Navigating the Challenges of MP 1152: The introduction of the Provisional Measure (MP) 1152 brings
forth new challenges. This measure, if implemented, suggests a hike in effective tax rates. Starting from
2024, this could lead to a notable increase in Suzano's taxes, thereby exerting pressure on the company's
net margin in the coming years. (Exhibit 48)

Anticipating Future Tax Rate Shifts: In light of potential tax changes, Suzano remains proactive. Drawing
from insights provided by CFO Marcelo Bacci, the company is gearing up for an effective tax rate of 25% in
the near future. This projected rate is a significant jump from the prevailing average of 10%, highlighting
Suzano's commitment to fiscal adaptability.

Cash Flow Analysis: Bright Future Lies Ahead

Cash Flow Aligned with the Company's Future Vision: Suzano showcased a robust potential for cash
generation, despite reaching a -1.4 billion LTM, primarily impacted by capital expenses linked to the
'‘Cerrado’ project (Exhibit 43), Excluding investments unrelated to the company's operational
maintenance (totaling 12.8 bn), the cash generation capability reached 11,4 bn LTM, a trend likely to
materialize in the near future with reduced investments in their latest production plant.

Cash Generation Capacity: Focusing solely on the cash generated from operational activities, the Exhibit
43 stood at 2,5 billion in 3T23. This denotes a significant CAGR of 6,58% since 2019 on a quarterly basis,
while the LTM hits the 18,5 billion mark.

Operational Cash Generation per Ton: In 3T23, the company generated 1,13 thousand per ton,
reflecting the drop in profitability in the short term. For context, cash generation per ton shifted from 0.71
(2019) to 1.64 (LTM), representing a CAGR of 23,3% (Exhibit 44). This upward trajectory underscores
escalating operational efficiency, resonating with management's belief that the best capital allocation
strategy is to reinvest in the company itself (Exhibit 45).

Investments and Capex: Suzano's total CAPEX in LTM amounted to 18,5 billion, signifying an investment
upswing driven by the 'cerrado’ project, accounting for 45% of the invested capital in 2022. The overall
anticipated expenditure for this project is 22.2 billion, out of which 12.3 billion has already been allocated.
However, this investment cycle is anticipated to wind down, paving the way for an improved Free Cash
Flow starting from 3T24. (Exhibit 51).

Strategic Debt Management: A Suzano Stronghold

Competitive Debt Costs: Notably, the company possesses one of the most competitive debt costs among
its competition, with an average cost of USD 5,4% per annum. This low-cost debt further enhances its
financial stability and competitive advantage for future financing of projects.

Currency Mix: Suzano's debt structure comprises 80% in foreign currency and 20% in local currency. This
debt mix is heavily affected by dollar fluctuations which the company mitigates with its hedging policy with
Swap contracts.

Short-Term vs. Long-Term: The company wisely manages its debt maturity profile, with only 6% classified
as short-term and 94% as long-term. This approach aligns with prudent financial management, reducing
immediate repayment pressures. The company maintains an average term of debt of 75 months, indicating
a deliberate effort to secure long-term financing diminishing cash flow pressures.

Financial Policy: Suzano's financial policy is centered around maintaining a healthy leverage ratio. It aims
to keep Net Debt under 3 times EBITDA during normal operational phases (Exhibit 47), allowing for a
slightly higher ratio of 4 times during investment phases. This strategic flexibility enables the company to
leverage debt effectively to fuel growth while ensuring sustainable financial health.

///—_/::"::—-

Exhibit 42: Revenue vs Net Income
[R$ Bn] | Source: Company Filings
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Exhibit 43: Cash Flow LTM
[R$ MM] | Source: Company Filings
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Exhibit 44: Cash Generation by Ton.
[R$ Bn], [R$ 000/ton]| Source: Company Filings
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Exhibit 45: Capital Investments
[R$ Bn] | Source: Company Filings
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Exhibit 46: Evolution of Corporate Debt
[R$ Bn];[Ratio] | Source: Company Filings
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Exhibit 47: Inventory x Pulp Price
Avg. Net Price, [k R$] ; [M R$] | Source: Company Filings
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Liquidity Position: The company's liquidity position is robust, with access to a $6.3 billion Finnvera credit
line. This financial buffer provides Suzano with added flexibility and the ability to navigate market fluctuations
and unforeseen challenges effectively.

Valuation

Our valuation of Suzano, set at BRL 68,26 per share, integrates various methodologies including FCFF, FCFE,
DDM, global comparative metrics, and historical transaction comparables. This multifaceted approach
balances intrinsic value with market comparatives, reflecting Suzano's strategic growth, operational
efficiency, and financial management in a dynamic economic environment.

Valuation Assumptions

Start of Operations and Utilization Rate: Suzano's ambitious Cerrado Project is gearing up for a grand
opening in the second half of 2024, with a well-structured plan for production escalation. The project aims to
hit the ground running, targeting an output of 900 thousand tons in its inaugural year, followed by a
substantial hike to 2,5 millions tons in 2025, and peaking at 2,55 millions tons in 2026. In conjunction, existing
factories are projected to maintain their output, with a provision for capacity enhancement through potential
new factories. The utilization rate for pulp is expected to be maintained at a high 95%, while for paper, the
rate is projected to fluctuate between 85% and 93%, indicating a strategic response to the heightened
demand (Exhibit 50).

Export Structure and Price Spread: Suzano's export blueprint remains steadfast with a significant portion of
its production—-93% of pulp and 28% of paper—earmarked for international markets. This steadfast approach
underscores the company's strategic emphasis on tapping into the global market. The price spread between
the domestic and international markets is forecasted to continue in line with the trends observed in the third
quarter of 2023. Pulp prices are projected to climb from $2,695 in 2024 to $3,663 by 2032 (CAGR: 3,47%),
while paper prices are set to ascend from $7,121 to $9,679 by 2032. These projections align with the expected
pulp price increment and related currency adjustments, a detailed elaboration of which is available in the
(Appendix 7).

Inflation, Energy, and Operating Expenses: Reflecting a strategic financial management, costs are set to be
adjusted according to inflation trends or in alignment with the US dollar (Exhibit 49). The Cerrado Project
stands as a beacon of operational efficiency, with the implementation expected to result in a 4% increase in
energy production a significant step towards reducing costs. This synergy between sustainability and cost-
effectiveness is pivotal to Suzano's business model. Operating expenses are anticipated to remain stable,
sustaining the average of the past years, while sales expenses will be more closely correlated with volume
rather than revenue, a strategic shift that aligns with historical data. General & Administrative expenses are set
to remain consistent as a percentage of revenue, demonstrating Suzano's focus on efficient administration.
Debt Portfolio and Interest Management: The methodology employed for calculating interest on debt is
detailed in the report's appendix, assuming a rollover approach that focuses on FX adjustments. In the
financial expense, we have chosen to exclude the volatile effects of derivative results, as well as the current
cash remuneration structure, which consists of a mix of 55% of cash in BRL yielding 102% of the CDI and the
remaining portion in dollar with a fixed-rate at 6.74% per year. This structure underpins the financial solidity of
the company.

Governmental Uncertainties and Taxation: Navigating the turbulent waters of the current political and fiscal
landscape, we have chosen a conservative stance on tax assessments. By applying a 30% rate to IRPJ and
CSLL, we do so cautiously, fortifying our conservatism against potential changes in fiscal policy.

Capital Expenditure Cycle: Suzano's Capex strategy is carefully crafted to drive sustainable growth. The
maintenance Capex, averaging at 0.6 million per thousand tons, serves as a benchmark for future projections.
The investment Capex aligns with the company's 2023 guidance, concluding the investment cycle in the
Cerrado Project in 2024 with 5.1 billion spent. Other Capex lines have subsequent monetary adjustments
factored in for the following years. (Exhibit 51)

Dividends and Financial Balance: Suzano's dividend policy reflects a strategic balance between rewarding
shareholders and maintaining financial health. The policy entails a reduction in payouts until the Cerrado
project's production begins in 2024. Thereafter, a progressive increase is planned to manage the company's
net debt to EBITDA ratio to 2,1x in 2032. From a modest 25% in 2024, the payout is projected to rise up to
95% by 2032,(Exhibit 52) illustrating the company's confidence in its financial trajectory and its commitment to
shareholder returns.

Challenges in 2024 and Future Outlook: The year 2024 presents fiscal challenges for Suzano, as cash flow is
expected to tighten due to declining pulp prices and rising costs (Exhibit 53).The Capex cycle for expansion
will peak at 7.4 billion reais in 2024, which, while significant, represents a reduction from the BRL12.3 billion
invested in 2023. Looking ahead, Suzano envisions enhanced operational profitability and a robust cash
generation framework, which will be reflected in significantly increased dividends for shareholders.

Valuation Methodology

DCF Analysis and Capital Structure Considerations: The DCF analysis uses a rolling WACC. The cost of
equity is calculated using the CAPM formula, with a 5,49% risk-free rate based on the US 10-year Treasury
Bond yield and adjustments based on the yield curve in subsequent years. The equity risk premium is set at
9,57%, with Brazil's country risk premium at 285 Bps. Suzano's debt cost (Kd) averages at 3,82% per annum,
benefiting from green bond issuances with lower rates (Appendix 5).

FCFF-Based Valuation: Employed the Free Cash Flow to Firm method, discounted by WACC, starting at
7.82% in 2023 and concluding at 7,97% in 2032 (Appendix 4) . This approach led to a target price of BRL
68,27 per share (Exhibit 57), representing an upside of 29,29%. Consequently, Suzano is projected to trade at
a multiple of 9x EV/EBITDA in 2023, which translates to a more modest multiple of 3x EBITDA by 2032, the
final year of our projections.

FCFE Valuation Approach : By employing the Free Cash Flow to Equity (FCFE) method, we adjusted the
discount rate to the cost of equity (Ke) at 14,93% in 2023, decreasing to 13,94% by 2032. This significant
increase in the discount rate compared to the FCFF approach, combined with a constant gross debt and
excluding exchange rate adjustments, resulted in a more conservative target price of BRL 61,70 (Exhibit 56).
This represents an upside of 14,1%, with 59% of this value derived from the projected cash flow up to 2032,
and the remainder from the perpetuity calculation.

DDM Perspective: Due to Suzano's strong cash generation and high payout ratio in the long term, we
perceive a novel opportunity to reprice the asset, presenting Suzano as a dividend-paying company. In this
approach, we applied a 2% dividend growth rate in perpetuity, closely aligned with global inflation rates. The
discount rate used was the cost of equity (Ke), leading to a target price of BRL 35,20, indicating a 35%
downside compared to the current price (Appendix 6) . This outcome is heavily influenced by the low payout
until 2024. However, beyond this point, we anticipate a significant improvement in Suzano's target price over
the coming years, driven by enhanced dividend distribution.
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Exhibit 48: Net Income vs EBITDA
[%] Margin, [R$ Bn] | Source: Team 15

m—— EBITDA
e [B|TDA Margin

mmmm Net Income
Net Margin

23E 24E 25E 26E 27E 28E 29E 30E 31E 32E

Exhibit 49: Cash Cost Breakdown

[R$ MM] | Source: Team 15
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Exhibit 50: Volume Produced by Segment
Pulp [Mt], Paper [Mt], Paper Utilization [%] | Source: Team 15

m— Paper e Paper Utilization %

23E 24E 25E 26E 27E 28E 29E 30E 31E 32E

Exhibit 51: Expected Capex
[R$ MM] | Source: Team 15
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Exhibit 52: Shareholder Remuneration
Dividends [R$ MM] , Payout Ratio [%] | Source: Team 15
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Exhibit 53: Presente Value: FCFF vs FCFE
[R$ Bn] | Source: Team 15
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Rdlauyelid|tation Exhibit 54: Cash Flow Dynamics

Global Comparative Metrics: In our pursuit of comprehensive valuation metrics, we conducted a global [R$ MM] | Source: Team 15
comparative analysis involving 18 companies from various continents, as detailed in the (Appendix 13). This
analysis focused on three key indicators: Enterprise Value to Revenue (EV/Revenue), Enterprise Value to
EBITDA (EV/EBITDA), and Price to Earnings (P/E). These metrics were based on the projections provided by
S&P for the years 2023, 2024, and 2025.

Our findings revealed significant variations in the target price for each multiple. Notably, the average target
price was determined to be R$107 per share. This figure markedly exceeds the Free Cash Flow to the Firm
(FCFF) value, this observation reinforces our thesis of employing conservative assumptions in our valuation
model, ensuring a robust and realistic assessment of the company's financial health and potential growth
trajectory.

Precedent Transaction Analysis: In our analysis, we delved into the historical transactions to accurately
price Suzano (Appendix 14). Utilizing this historical data, we derived a target price of BRL 169.9. This
valuation notably exceeds the figures obtained through other methods. This discrepancy suggests that
Suzano may be at a distinct maturity stage compared to some of its industry peers. 24E 24E 24E 24E 24E 24E 24E 24E 24E

Investment Risks

In this section, we will conduct a comprehensive examination of the main risks inherent in our assessment
of Suzano. These risks are categorized into three distinct groups: Business and Operational Risks (B),

mm (=) CFF m (=) CFl
= Change in Cash

Exhibit 55: Valuation Football Field

[R$]| Source: Team 15

Market Risks (M), and Macroeconomic Risks (E). Our aim is to evaluate the likelihood and potential impact MTarget ®Average ®Others Metrics
of these risks on the company's future and our underlying assumptions. EV/EBITDA (Transaction) H 1033} |

. 1
Business and Operational Risks (B) SRR e oo

P/E (Relatives) ik
B1: Unplanned Production Stoppages: Turning Sheets to Shreads 1

|

1
Suzano's industrial plants may encounter unforeseen issues in production operations, potentially impacting SUASERAGE S, Lo ACE |
the company's revenue. These issues may include equipment breakdowns, supply chain disruptions, or EV/Revenue (Relatives) o
labor disputes. Despite the last unplanned downtime occurring in 2012, compromising 2.6% of the DDM 0ot
company's production capacity, we believe that, while rare, its impact is significant, and it could be even rere | EEHY .
more detrimental if it occurs in a major project like Cerrado According to our calculations, if the utilization m 1
ratio of all mills drop 5% we would have a -12,6% decrease in target price, (arriving at a R$59,68 TP). Fere 24 )
Furthermore, more downtime increases costs, and a +5% increase in cash costresultsina  17,3% decrease
in Target price (R$56,41 TP). Exhibit 55: ROIC x WACC
B2: Unfolding Environmental Risks [%]| Source: Team 15
Suzano is exposed to environmental risks in its forest areas, including the threat of forest fires, tree diseases, ROIC WACC

and natural disasters that could damage or destroy timber resources. Furthermore, the transformation of
native forest areas into eucalyptus plantations raises environmental concerns such as ecosystem changes
and impacts on biodiversity. Although the company has extensive expertise in environmental preservation
and impact control, we cannot rule out the possibility of soil contamination, whether on Suzano's own
properties or those of third parties, due to irregular applications of agricultural inputs, as well as the risk of
chemical contamination of employees. While we see Suzano as a big ESG contender, there have been some
controversies in regard to ESG criteria which gives us a scenario of alertness to this point.

B3: Revenue Concentration and Competition o . .
Suzano's revenue is heavily concentrated in pulp sales (Exhibit 6), making the company susceptible to Exhibit 56: FCFE Sensitivity AnalySIs
potential substitute products and disruptive technologies. Any decline in demand or price of pulp could | Source: Team 15

significantly impact the company's financial performance. A drop in sales will lead to a drop in consumer
demand, decreasing pulp prices until a supply/demand balance is reached. Furthermore, a -5% decrease in
pulp prices drops our TP by -32.2%, further denoting its impact. We see the company's efforts in research
and development to stay at the forefront of developing new pulp-related solutions, which mitigates the risk
of obsolescence and allows for the adaptation of its production system to new market dynamics, possibly
increasing its exposure to higher-value-added products, such as general packaging.

Market Risks (M)

M1: Changes in Fiscal Laws

The possible approval of new legislations, such as MP 1152, with the aim of increasing taxation on Brazilian
exporters until 2024, represents a market risk for Suzano. Even a small increase in the tax rate could
drastically reduce Suzano's profitability Although it is unlikely that fiscal incentives will disappear S . . :
completeyly, the government'sppursuit ct>¥ increasg in revenue furiher supports the idea of a loss bZ?tax Exhibit 57: FCFF Sensitivity Ana|y3|s
optimization. In this context, our sensitivity analysis indicates that a 3% increase in taxation reduces our
valuation TP by 5.6%, while a 5% increase reduces by 9.5%. (Appendix 16).

23E 24E 25E 26E 27E 28E 29E 30E 31E 32E

LEXWON 12,00% | 13,00% | 13,95% | 15,00%
R$ 57,78
R$ 65,07 [ R$ 62,57 | R$ 60,57 | R$ 58,69
R$66,66 | R$ 63,90 | R$61,70 | R$ 59,66 | R$ 58,00
2,50% R$ 65,36 | R$ 62,95 | R$ 60,71 | R$ 58,91

3,00% R$ 66,96 | R$ 64,30 [ R$ 61,85 | R$ 59,89

R$63,63 | R$61,36 | R$ 59,52

| Source: Team 15

M2: Excessive Cellulose Supply and Price Volatility R 6,00% | 7,00% | 7,97% | 9,00% | 10,00%
Suzano's expanded production capacity and competition from other industry players increases the P RS RS RS RS
possibility of oversupply in the pulp market. Such oversupply could lead to a sharp decline in pulp prices, 2 10:'571 7‘:@5 —5%:5— ‘“’RZZ
impacting the company's profit margins (Appendix 16). While volatility affects the company's profitability in 15% | 41637 | 8317 | 6141 44,79
the short term, we believe that these market fluctuations are actually positive for Suzano, which has the 2.0% RS R$ RS RS RS
lowest marginal production cost, well below the market average. Furthermore, despite the decrease in k 13344 9351 £8.26 | 4944 | 36.27
9 P . 9 . P RS RS RS RS
valuation, this scenario may see peers struggling to keep up, while the company increases in volume of 23 106,16 | 76,36 | 54,81 40,05
pulp exported and slows production, diminishing the utilization ratio. A scenario of +5% exported pulp ups 3,0% 12':596 8::9 61R:7 4:;6

our Target price in 0,5%, while a -5% diminish in utilization % takes our TP down by 12%. This means that
volume increase/decrease alters slightly our final price, with the utilization % being a more relevant risk.
However, the companies resilience allows it to survive sharp price fluctuations in its commodity and capture Exhibit 58: Risks Matrix
a larger market share from players that do not have the same production capacity and efficiency, often
being forced to cease their operations.

| Source: Team 15

M3: Rise in oil prices A

Several important inputs for pulp production are directly impacted by volatility in oil prices such as diesel

used for harvesting and transportation of wood from the forestry to the mills and also to transport pulp from
the mill to Ports and final clients. In face of these challenges Suzano's management has a hedging policy B3

using Swap VLSFO/Brent and has positioned its future Cerrado project to reduce logistics costs for an
increased profitability.

Macroeconomic Risks (E)

E1: Changes in Global Demand

Suzano's sales depend significantly on contracts with global clients, exposing the company to
macroeconomic, sectoral, and geopolitical factors. The substantial exposure of Suzano to exports (Exhibit 5), M3
especially to countries like China, makes it vulnerable to economic slowdowns and recessions in these
markets (Appendix 16). Probability

Impact
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Appendix 1:

Income Statement

Income Statement [R$ million 2020 2021 2022 2023E 2024E 2025E 2026E 2027E 2028E 2029E 2030E 2031E 2032E
Gross Revenue 35.664 48.479 59.550 45.978 47.483 54.841 57.354 59.800 62.350 65.009 67.781 70.324 72.962
YoY Growth - 35,9% 22,8% -22,8% 3,3% 15,5% 4,6% 4,3% 4,3% 4,3% 4,3% 3,8% 3,8%
Deductions (5.203) (7.514) (9.719) (7.394) (6.577) (7.597) (7.945) (8.283) (8.637) (9.005) (9.389) (9.741) (10.107)
% of Gross Revenue -14,6% -15,5% -16,3% -16,1% -13,9% -13,9% -13,9% -13,9% -13,9% -13,9% -13,9% -13,9% -13,9%
Net Revenue 30.460 40.965 49.831 38.584 40.905 47.244 49.409 51.516 53.713 56.004 58.392 60.583 62.856
YoY Growth - 34,5% 21,6% -22,6% 6,0% 15,5% 4,6% 4,3% 4,3% 4,3% 4,3% 3,8% 3,8%
COGS (18.966) (20.616) (24.821) (24.605) (27.809) (31.503) (32.706) (33.868) (35.074) (36.326) (37.627) (38.950) (40.323)
YoY Growth - 8,7% 20,4% -0,9% 13,0% 13,3% 3,8% 3,6% 3,6% 3,6% 3,6% 3,5% 3,5%
Gross Profit 11.494 20.349 25.010 13.978 13.096 15.741 16.703 17.649 18.640 19.678 20.765 21.633 22.533
Gross Margin 37.7% 49,7% 50,2% 36,2% 32,0% 33.3% 33,8% 34,3% 34,7% 35,1% 35,6% 35,7% 35,8%
Operating Expenses (3.051) (2.170) (2.787) (2.692) (2.878) (3.241) (3.269) (3.286) (3.304) (3.322) (3.341) (3.359) (3.377)
YoY Growth - -28,9% 28,4% -3,4% 6,9% 12,6% 0,8% 0,5% 0,5% 0,6% 0,6% 0,5% 0,5%
Eamings Before Interest & Taxes (EBIT) 8.443 18.180 22223 11.287 10.219 12.500 13.434 14.363 15.336 16.356 17.424 18.274 19.156
EBIT Margin 27,7% 44,4% 44,6% 29,3% 25,0% 26,5% 272% 27,9% 28,6% 29,2% 29,8% 30,2% 30,5%
Financial Result (26.086) (9.347) 6.073 2.334 (5.013) (5.435) (5.435) (5.189) (4.975) (4.818) (4.710) (4.260) (4.145)
Earnings Before Taxes (EBT) (17.64_2) 8.833 28.296 13.621 5.206 7.065 7.999 9.174 10.361 11.537 12.713 14.014 15.011
EBT Margin -57,9% 21,6% 56,8% 35,3% 12,7% 15,0% 16,2% 17,8% 19,3% 20,6% 21,8% 231% 23,9%
Net Income Taxes 6.927 (197) (5.261) (3.294) (1.562) (2.119) (2.400) (2.752) (3.108) (3.461) (3.814) (4.204) (4.503)
Tax Rate -39,3% -2,2% -18,6% -24,2% -30,0% -30,0% -30,0% -30,0% -30,0% -30,0% -30,0% -30,0% -30,0%
Net Income. (10.715) 8.635 23.035 10.327 3.644 4.945 5.599 6.422 7.253 8.076 8.899 9.810 10.508
Net Margin -35,2% 211% 46,2% 26,8% 8,9% 10,5% 11.3% 12,5% 13,5% 14,4% 15,2% 16,2% 16,7%
EBITDA 15.216 25.221 29.631 18.738 18.662 22.062 23.340 24.599 25.915 27.291 28.729 29.955 31.226
EBITDA Margin 50,0% 61,6% 59,5% 48,6% 45,6% 46,7% 47,2% 47,8% 48,2% 48,7% 49,2% 49,4% 49,7%
(/) Non-recurring (267) (1.750) (1.436) 823) - - - - = S 5 5 -
Adjusted EBITDA 14.949 23471 28.195 17.914 18.662 22.062 23.340 24.599 25.915 27.291 28.729 29.955 31.226
Adjusted EBITDA Margin 49,1% 57.3% 56,6% 46,4% 45,6% 46,7% 47,2% 47,8% 48,2% 48,7% 49,2% 49,4% 49,7%
A dix 2: Bal Sh
:
ppendix 2: Balance Sheet
lance Sheet [R$ million 2020 2021 2022 2023E 2024E 2025E 2026E 2027E 2028E 2029E 2030E 2031E 2032E
Total Assets 101.801 118.975 133.198 140.848 147.053 155.320 161171 166.226 170.155 173.683 176.846 179.639 182433
Current Assets 17.958 34.103 37.123 35.375 34.949 41.646 46.556 50.914 54.402 57.717 60.944 64.075 67.498
Cash and cash equivalents 6.835 13.501 9.506 2.569 653 5.020 9.165 12.781 15.551 18.007 20.396 22724 25379
Marketable securities 2212 7.508 7.547 14.947 14.947 14.947 14.947 14.947 14.947 14.947 14.947 14.947 14.947
Trade accounts receivable 2915 6.531 9.607 7.010 7.770 8.998 9.411 9.812 10.203 10.667 11.122 11.539 11.939
Inventories 4.009 4.637 5.728 6.598 7.256 8.243 8.557 8.861 9.152 9.505 9.845 10.191 10.521
Recoverable taxes 407 361 550 564 625 724 757 789 821 858 894 928 960
Derivative financial instruments 484 470 3.048 2.849 2.849 2.849 2.849 2.849 2.849 2.849 2.849 2.849 2.849
Advances to suppliers 43 60 108 108 118 134 140 144 149 155 161 166 172
Dividends receivable 8 7 7 0 0 0 0 0 0 0 0 0 0
Other assets 1.045 938 1.021 730 730 730 730 730 730 730 730 730 730
Non-Current Assets 83.843 84.872 96.075 105.473 112.104 113.674 114.615 115.312 115.753 115.966 115.903 115.564 114.935
Marketable Securities 185 250 419 453 453 453 453 453 453 453 453 453 453
Recoverable taxes 835 1.269 1.406 980 1.086 1.258 1315 1371 1.426 1491 1.554 1613 1.669
Deferred taxes 8.677 8.730 3.986 1.294 1.294 1.294 1.294 1.294 1.294 1.294 1.294 1.294 1.294
Derivative financial instruments 857 972 1.825 1.537 1.537 1.537 1.537 1.537 1.537 1.537 1.537 1.537 1.537
Advances to suppliers 1.015 1.283 1.592 2.045 2.249 2.554 2.652 2.746 2.836 2.945 3.051 3.158 3.260
Judicial deposits 258 301 363 354 354 354 354 354 354 354 354 354 354
Other assets 235 297 280 355 355 355 355 355 355 355 355 355 355
Biological assets 11.161 12.249 14.632 17.383 17.383 17.383 17.383 17.383 17.383 17.383 17.383 17.383 17.383
Investments 359 524 613 643 643 643 643 643 643 643 643 643 643
PP&E 39.157 38.170 50.657 59.193 64.171 65.032 65.650 66.080 66.315 66.345 66.162 65.765 65.145
Right of use 4.344 4.794 5.109 5.267 5.267 5.267 5.267 5.267 5.267 5.267 5.267 5.267 5.267
Intangibles 16.760 16.034 15.193 15.967 17.310 17.542 17.709 17.825 17.889 17.897 17.847 17.740 17.573
Total Liabi quity 101.801 118.975 133.198 140.849 147.053 155.320 161.171 166.226 170.155 173.683 176.846 179.639 182.433
Current Liabilities 8.173 11.551 14.493 13.320 14.194 15.490 15.937 16.371 16.789 17.285 17.768 18.236 18.686
Trade accounts payable 2.361 3.289 6.207 6.518 7.168 8.143 8.454 8.754 9.041 9.389 9.725 10.067 10.394
Loans, financing and debentures 2.043 3.656 3.335 4.023 4.087 4.153 4.220 4.288 4.358 4.429 4.502 4.557 4.614
Lease liabilities 620 623 672 750 824 936 972 1.007 1.040 1.080 1118 1.158 1195
Derivative financial instruments 1.991 1.563 668 600 600 600 600 600 600 600 600 600 600
Taxes payable 170 340 449 313 347 402 421 439 456 477 497 516 534
Payroll and charges 493 591 675 595 646 735 749 762 773 789 804 817 828
Liabilities for assets acquisitions and associates 102 929 1.857 93 93 93 93 93 93 93 93 93 93
Dividends payable 6 919 5 [ [ [ [ [ [ [ [ [ [
Advances from customers 25 104 131 133 133 133 133 133 133 133 133 133 133
Other liabilities 361 368 494 295 295 295 295 295 295 295 295 295 295
Non-Current Liabilities 86.291 92.249 85.539 86.560 88.320 90.390 91.900 93.425 94.964 96.583 98.217 99.542 100.869
Loans, financing and debentures 70.856 75.973 71.240 74.223 75.412 76.624 77.861 79.122 80.409 81.722 83.060 84.084 85.124
Lease liabilities 4.572 5.270 5.510 5.732 6.304 7.161 7.435 7.699 7.951 8.258 8.553 8.854 9.141
Derivative financial instruments 6.126 6.331 4.179 2.110 2.110 2.110 2.110 2.110 2.110 2.110 2110 2.110 2.110
Liabilities for assets acquisitions and associates 401 307 206 96 96 96 96 96 96 96 96 96 96
Provision for judicial liabilities 3.256 3.233 3.256 3.198 3.198 3.198 3.198 3.198 3.198 3.198 3.198 3.198 3.198
Employee benefit plans 785 675 691 704 704 704 704 704 704 704 704 704 704
Deferred taxes 1 0 1 24 24 24 24 24 24 24 24 24 24
Share-based compensation plans 195 167 162 251 251 251 251 251 251 251 251 251 251
Advances from customers 0 150 136 91 91 91 91 91 91 91 91 91 91
Other liabilities 929 144 157 129 129 129 129 129 129 129 129 129 129
Shareholders’ Equity 7.337 15.175 33.166 40.969 44.539 49.440 53.334 56.430 58.402 59.814 60.861 61.861 62.878
Share capital 9.236 9.236 9.236 9.236 9.236 9.236 9.236 9.236 9.236 9.236 9.236 9.236 9.236
Capital reserves 11 15 18 25 25 25 25 25 25 25 25 25 25
Treasury shares (218) (218) (2.120) (1.484) (1.484) (1.484) (1.484) (1.484) (1.484) (1.484) (1.484) (1.484) (1.484)
Profit reserves 0 3.928 24.208 31.439 35.009 39.910 43.805 46.900 48.872 50.285 51.332 52.331 53.348
Other reserves 2.130 2115 1.720 1.638 1.638 1.638 1.638 1.638 1.638 1.638 1.638 1.638 1.638
Retained earnings/(loss) (3.926) 0 0 0 0 0 0 0 0 0 0 0 0
Non-controlling interest 106 100 105 115 115 115 115 115 115 115 115 115 115
A dix 3: Cash Flow S
.
ppendix 3: Cas ow Statement

Cash Flow [R$ million] 2020 2021 2022 2023E 2024E 2025E 2026E 2027E 2028E 2029E 2030E 2031E 2032E
(=) Net Income (10.715) 8.635 23.035 10.327 3.644 4.945 5.599 6.422 7.253 8.076 8.899 9.810 10.508
(+) DEA 6.773 7.042 7.408 7.451 8.443 9.562 9.906 10.236 10.579 10.935 11.305 11.680 12.070
(+-) dwC 0 3.021 1.450 (2.083) 419 720 267 263 261 303 301 254 246
(=) CFO (3.942) 18.698 31.893 15.694 12.506 15.227 15.773 16.921 18.093 19.314 20.505 21.745 22.824
() Maintenance Capex (3.406) (4.652) (5.632) (6.699) (7.393) (8.304) (8.341) (8.350) (8.358) (8.367) (8.376) (8.384) (8.393)
() Maintenance Growth (818) (1.692) (10.678) (12.135) (7.371) (2.351) (2.351) (2.433) (2.518) (2.606) (2.698) (2.792) (2.890)
(=) CFI (4.224) (6.344) (16.310) (18.834) (14.764) (10.655) (10.692) (10.783) (10.876) (10.973) (11.073) (11.176) (11.283)
(+/-) Change in Debt 0 6.729 (5.054) 3.672 1.253 1278 1.304 1.330 1.356 1.384 1411 1.080 1.096
(-) Dividends 0 10 4.151 ) (911) (1.484) (2.240) (3.853) (5.802) (7.269) (8.454) (9.319) (9.982)
(=) CFF 0 6.738 (903) 3.668 342 (205) (936) (2.523) (4.446) (5.885) (7.043) (8.240) (8.887)
Cash BOP 3.249 6.835 13.591 9.506 2.569 653 5.020 9.165 12.781 15.551 18.007 20.396 22.724
Change in Cash (3.586) (6.756) 4.085 (6.937) (1.96) 4.367 4.145 3616 2.770 2.456 2.389 2.329 2.655
Cash EOP 6.835 13.591 9.506 2.569 653 5.020 9.165 12.781 15.551 18.007 20.396 22.724 25.379
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Free Cash Flow to Firm Entry 2027E Exi
Date 30109/2023 31/12/2023 31/12/2024 31/12/2025 31/12/2026 31/12/2027 31/12/2028 31/12/2029 31/12/2030 31/12/2031 31/12/2032 31/12/2032
EBIT 11.287 10.219 12.500 13.434 14.363 15.336 16.356 17.424 18.274 19.156 19.156
Less: Cash Taxes @ (25%) (3.386) (3.066) (3.750) (4.030) (4.309) (4.601) (4.907) (5.227) (5.482) (5.747) (5.747)
NOPAT 7.901 7.153 8.750 9.404 10.054 10.735 11.449 12.197 12.792 13.409 13.409
Plus: D&A 7.451 8.443 9562 9.906 10.236 10579 10.935 11.305 11.680 12.070 12.070
Less: Capex (18.834) (14.764) (10.655) (10.692) (10.783) (10.876) (10.973) (11.073) (11.176) (11.283) (12.070)
Less: Changes in NWC 2.083 (419) (720) (267) (263) (261) (303) (301) (254) (246) (246)
Unlevered FCFF (144.659) (1.399) 414 6.937 8.351 9.244 10.177 11.108 12.127 13.042 13.950 13.163

Year Fraction
Discount factor

Present value

0,25

1,02

(1373)

7.77%
125
110

377

325 4,25 5,25 6,25
127 138 1,49 161
6.583 6.691 6.817 6.888

7,25 8,25 9,25
174 1,88 2,03 Perpetuity
6.967 6.935 6.866 110.759

Free Cash Flow to Equit: 2023E 2027E 2028E 2032E
Date 30109/2023 31/12/2023 31/12/2024 31/12/2025 31/12/2026 31/12/202 1/12/2028 31/12/2029 31/12/2030 31/1212031 31/12/2032 311212032
EBIT 11.287 10.219 12.500 13.434 14.363 15.336 16.356 17.424 18.274 19.156 19.156
.I'::f:s Cash (3.386) (3.066) (3.750) (4.030) (4.309) (4.601) (4.907) (5.227) (5.482) (5.747) (5.747)
NOPAT 7.901 7153 8.750 9.404 10.054 10.735 11.449 12.197 12.792 13.409 13.409
Plus: D&A 7.451 8.443 9562 9.906 10.236 10579 10.935 11305 11.680 12.070 12.070
Less: Capex (18.834) (14.764) (10.655) (10.692) (10.783) (10.876) (10.973) (11.073) (11.176) (11.283) (12.070)
Less: Changes in NWC 2.083 (419) (720) (267) (263) (261) (303) (301) (254) (246) (246)
Plus: Changes in Gross Debt (ex - FX) 3672 1253 1278 1.304 1.330 1.356 1.384 1411 1.080 1.096 -
;"C";;"e’e" 2272 1667 8.216 9.655 10574 11534 12.492 13539 14121 15.046 13.163
14,81% 13,61% 13,46% 14,00% 13,96% 13,95% 13,94% 13,94% 13,94%
Year Fraction 025 125 225 325 425 525 625 725 825 925
Discount factor 1,04 119 133 151 175 1,99 2,26 2,58 2,94 334 Perpetuity
Present value 2195 1.403 6.165 6.404 6.059 5.807 5523 5.255 4811 4.499 33614
eSuTEOTSIZ0z I_--____--___---| e
Tax Rate 30,0% 1
Discount Rate (WACC) 7.82% 1 1 1 1
Perpetual Growth Rate 2% 1 Target Price Upside 26,17% I Target Price Upside 14,10%
EV/EBITDA Exit Mulltiple 5,0x 1 1 1 1
Transaction Date 31/10/2023 | MarieAVA TSl clVale] 1 | Market Value vs Intrinsic Value 1
Fiscal Year End 31/12/2023 Market Value N . - 1 Market Value 1
Current Price 54,1 1 Upside [R$] 1 I upside [Rs] 1
Shares Outstanding 1.324 | Intrinsic Value I Intrinsic Value
Debt 78.551 1 1 1 1
=t 20 e e = | e e = |
FCFF FCFE
di Il
.
Appendix 5: Rolling WACC
Rolling WACC 2023E 2024E 2025E 2026E 2027E 2028E 2029E 2030E 2031E 2032E
T10y Bond 5,49% 4,95% 4,66% 4,51% 4,44% 4,40% 4,39% 4,38% 4,38% 4,38%
MRP BRL 9,57% 9,57% 9,57% 9,57% 9,57% 9,57% 9,57% 9,57% 9,57% 9,57%
Country Risk (Bps) (CDS 10y) 285 285 285 285 285 285 285 285 285 285
Inflagéo BR 5% 4% 4% 4% 4% 4% 4% 4% 4% 4%
Inflagédo EUA 3% 2% 3% 3% 2% 2% 2% 2% 2% 2%
5y wk Unlev Beta 0,53 0,53 0,53 0,53 0,53 0,53 0,53 0,53 0,53 0,53
D/E 91,0% 78,5% 63,4% 53,9% 47,8% 45,1% 44,0% 43,9% 43,3% 42,7%
Releveraged Beta 0,87 0,82 0,76 0,73 0,71 0,70 0,69 0,69 0,69 0,69
Ke (BRL) 14,93% 14,81% 13,61% 13,46% 14,00% 13,96% 13,95% 13,94% 13,94% 13,94%
Interest expense 5,87% 5.47% 5,40% 5,40% 5,40% 5,40% 5,40% 5,40% 5,40% 5,40%
Tax Rate 30% 30% 30% 30% 30% 30% 30% 30% 30% 30%
Kd (USD) 4,11% 3,83% 3,78% 3,78% 3,78% 3,78% 3,78% 3,78% 3,78% 3,78%
% Equity 34% 36% 38% 39% 40% 41% 41% 41% 41% 41%
% Debt 66% 64% 62% 61% 60% 59% 59% 59% 59% 59%
Debt 78.246 79.499 80.777 82.081 83.411 84.767 86.151 87.562 88.642 89.737
Equity 40.969 44.539 49.440 53.334 56.430 58.402 59.814 60.861 61.861 62.878
WACC 7,82% 7.77% 7,51% 7,59% 7,90% 7,93% 7,95% 7,95% 7,96% 7,97%

DDM and Payout

Appendix 6:

1.484 2240 5.802 7.269 8.454 9.319 9.982
Ke % 3,
Year Fraction 0,25 125 2,25 3,25 4,25 525 6,25 7,25 8,25 9,25
Discount factor 1,04 119 133 151 175 1,99 2,26 2,58 2,94 334 Perpetuity
Present value 3 767 1113 1.486 2.208 2921 3214 3.282 3.175 2985 25.492
1 1
Equity Value 46.645 1 Market Value 1
Equity Value/Share 352 Upside [R3] In a Dividend Discount Model
%2023-2032 45% 1 Upside [R$] 1 o . U
%Perpetuity 55% 1 Intrinsic Value | weseea -35% downside.
2020 2021 2022 1723 2123 3123 AT23E 2023E 2024E 2025E 2026E 2027E 2028E 2029E 2030E 2031E 2032E
Payout
Net Income (10.715) 8.635 23.035 5.242 5.077 (729) 736 10.327 3.644 4.945 5.599 6.422 7.253 8.076 8.899 9.810 10.508
Cash 6.835 13.591 9.506 4.761 11.860 5.526 2569 2.569 653 5.020 9.165 12.781 15.551 18.007 20.396 22.724 25.379
Net debt 66.065 66.038 65.069 67.866 62.672 73.025 75.677 75.677 78.846 75.757 72.916 70.630 69.216 68.144 67.166 65.917 64.358
EBITDA (LTM) 15.216 25.221 29.631 40.705 33.147 21.944 18.738 18.738 18.662 22.062 23.340 24.599 25.915 27.291 28.729 29.955 31.226
Net Debt / EBITDA 4,3x 2,6x 2,2x 1,7x 1,9x 3,3x 4,0x 4,0x 4,2x 3,4x 3,1x 2,9x 2,7x 2,5x 2,3x 2.2x 2,1x
Dividends - ©7 (41508 ©8) () 2397)_ _(38530) _ (5.802.2)  _(72685) _ (8.4543) _(93195) _ (9.982.4)
Payout Ratio 000%  -011%  -1802%  -001%  -005% C_A0%_ T _-60% _ _ _ -80%_ _ _ _-90% _ _ _ -95%__ __-9504 ___ -95%
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Appendix 7: Revenue Build-up

2020 2021 2022 1123 2723 3723 AT23E _ 2023E _ 2024E 2025 2026E _ 2027E _ 2028E _ 2029E _ 2030E __ 2031E _ 2032E
Gross Revenue 35664 48.479 50.550 _ 13.633 _ 10.917 _ 10.746 10.680 45978 47.483 54.841 57.354  50.800  62.350 _ 65.009 67.781 _ 70.324 _ 72.962
R I (5.203) (7.514) (9.719) (2.358) (1.758)  (1.798) (1.479)  (7.394) (6.577) (7.597) (7.945) (8.283) (8.637) (9.005) (9.389) (9.741) (10.107)
Taxes on Sales
(1305) (1727) (2169)  (537)  (494)  (831) ___(372) (1.933) _(1654) _(1.910) _(1.998) _(2.083) (2172) _(2.265) _(2.361) _(2.450) _ (2.542
% of Gross Revenue 37%  -36%  -36%  -39%  -45%  -49% | __-40%  -50% Y TT 0% _ 409 _-40% __-4.0% _ _-40% __ -4,0%
Returns and Discounts ©8) 0 (1) 28 38 39 (2s) _ QSO_)| (1{0)'
% of Gross Revenue -0.2% -0,1% -0.2% -0.2% -0,3% -0,4% 0,3% _ _ 2
Sales Returns, Allowances & Other Revenue
Adjustments (3830) (5.717) (7.460) (1.793) (L.227)  (1.228) (5.335) _ (4832) _(5:581) _ (5.837) _(6.086) _ (6.345) _(6.616) _(6.898) (7.
% of Gross Revenue -107%  -11,8%  -12,5%  -132%  -112%  -114% -13,8%, _ % _ %, _ -11,8% o _ -11,8%_ _-11,8% _ %
Net Revenue 30.460 40965 49.831 11276 __ 9.159 8.948 9201 38584 _ 40.005 _ 47.244 __49.409 51516 53713 _56.004 _ 58.302 _ 60.583 _ 62.856
6%
Foreign Market Volume 10412 10.258 10203  2.354  2.426 2.404 2485 9669 10737 12151 12199 12203 12207 12211 12215 12219 12223
Pulp 10.036  9.886  9.848  2.284 2342 2.308
% exported 93% 93% 93% 93% 93% 93%
Paper 375 372 355 70 84 96
Exported 32% 29% 27% 25% 29% 29%
Internal Market Volume 1588 1719 1702 382 381 413 403 1579 1684 1801  1.815 1825  1.836 1846 1857 1867  1.878
Pulp 787 797 751 171 172 178 180 701 781 886 890 890 890 890 890 890 890
Paper 802 923 951 210 210 235 223 878 904 914 925 935 946 956 967 978 988
Total Volume 12,000 11.978 11.906  2.735  2.807 2.817 2888 11248 12421 13952 14014 14028 14.043 14.058 14.072 14.087 14.101
Pulp 10.823  10.683 10.600 2455 2513 2.486 2580 10035 11173 12690 12737 12737 12737 12737 12737 12737 12737
Paper 1177 1295  1.306 280 294 331 308 1213 1247 1262 1277 1201 1306 1320 1335 1350  1.364
Production Capacity 12350 12.350 12350  3.088  3.088 3.088 3088 12350 13.250 14.850 14.900 14.900 14.900 14.900 14.900  14.900  14.900
Pulp 10.890  10.890 10.890  2.723 2723 2.723 2723 10890 11.790 13.390 13440 13.440 13440 13.440 13440 13.440  13.440
Paper 1.460 1460  1.460 365 365 365 365  1.460 1460  1.460 1460 1460 1460 1460  1.460 1460  1.460
Utilization ratio
Pulp 99% 98% 97% 90% 92%
Paper 81% 89% 89% 7% 81%
External Price
Pulp USD
Pulp 2388 3275 3931 3737 2783 2.671
Paper 4063 5028  7.294 8453  6.766 5.909
Paper/Pulp Price Ratio 1,7 1,5 1,9 23 2,4 22
Domestic Price
Pulp 2046 2935  3.549  3.890  3.400 2.478 2587 3077  2.695 2803 2917 3035 3157  3.285 3417 3538  3.663
Paper 4188 4748 6159  7.060  7.097 7.566 6.837  7.147 7121  7.408  7.707 8019 8343 8680  9.031  9.349  9.679
2,0
Price Spread
Pulp 17% 12% 11% 4% -18% 8%
Paper -3% 6% 18% 20% 5% -22%
External Market Revenue 25493 34246 41306 9125  7.088 6.731 7.208 30153 32.368 37.987 30.686 41.316 43013 44779 46.618 48.294  50.031
Pulp 23.969 32377 38719 8534  6.517 6.164 6.732 27.948 30.360 35.873 37.462 38.975 40550 42.188 43.892 45442  47.046
Paper 1524 1869  2.588 591 571 567 476 2205 2008 2114 2225 2341 2463 2591 2726 2853  2.985
Internal Market Revenue 4968 6719 8525 2151 2,071 2.217 1.993 8431 8537 9258 9723 10200 10.701 11225 11.774 12288 12.824
Pulp 1609 2338 2,666 666 583 441 466 2157 2103 2485 2595 2700 2809 2923  3.041 3148  3.259
Paper 3358 4381 5859 1484 1487 1.776 1526 6274 6434 6772  7.127 7500  7.891 8302 8733  9.140  9.565
Production Capacity
Pulp 10.890  10.890  10.890  10.890  10.890  10.890 10.890  10.890 11790  13.390  13.440 13.440 13.440 13440 13.440 13440  13.440
Aracruz 2340 2340 2340 2340  2.340 2.340 2340 2340 2340 2340 2340 2340 2340 2340 2340 2340 2340
Imperatriz 1590 1590 1590 1590  1.590 1.590 1590 1590 1590 1590 1590 1590 1590 1590 1590 1590  1.590
Jacaref 1100 1100 1100 1100  1.100 1.100 1100 1100 1100 1100 1100  1.100 1100  1.100 1100 1100  1.100
Limeira 400 400 400 400 400 400 400 400 400 400 400 400 400 400 400 400 400
Mucuri 1480 1480 1480 1480  1.480 1.480 1480  1.480 1480  1.480 1480  1.480 1480  1.480 1480  1.480 1480
Suzano 170 170 170 170 170 170 170 170 170 170 170 170 170 170 170 170 170
Trés Lagoas 3250 3250  3.250 3250  3.250 3.250 3250 3250  3.250 3250  3.250  3.250 3250  3.250 3250  3.250  3.250
Veracel 560 560 560 560 560 560 560 560 560 __ 560 __ 560 560 560 560 560 560 560
Cerrado = = = = = - - 1___900__ 2500 __ 2550 2550 2550 2550 2550 2550 2550
Production Capacity
Paper 1460 1460 1460 1460  1.460 1.460 1460  1.460 1460  1.460 1460  1.460 1460  1.460 1460  1.460  1.460
Mucuri 310 310 310 310 310 310 310 310 310 310 310 310 310 310 310 310 310
Suzano 550 550 550 550 550 550 550 550 550 550 550 550 550 550 550 550 550
Limeira 420 420 420 420 420 420 420 420 420 420 420 420 420 420 420 420 420
Rio verde 50 50 50 50 50 50 50 50 50 50 50 50 50 50 50 50 50
Mogi das cruzes 130 130 130 130 130 130 130 130 130 130 130 130 130 130 130 130 130
di d
.
Appendix 8: PP&E, Capex and D&A
2020 2021 2022 1723 2723 3723 AT23E 2023E 2024E 2025E 2026E 2027E 2028E 2029E 2030E 2031E 2032E
PP&E
PP&E and Intangibles BoP 58.834 55.916 54.204 65.850 68.030 71.140 72.596 65.850 81.481 82.574 83.360 83.906 84.203 84.241 84.009 83.505
(+) Capex 4.224 6.344 16.310 3.720 6.229 4.403 4.482 18.834 10.655 10.692 10.783 10.876 10.973 11.073 11176 11.283
(-) D&A (6.773) (7.042) (7.408) (1.748) (1.846) (1.940) 7. 680
Outros. (369) (1.015) 2.743 209 (1.273) (1.008)
PP&E and Intangibles EoP 55.916 54.204 65.850 68.030 71.140 72.596
% Intangibles 30% 30% 23% 22% 21% 20%
Capex (4.224) 6.344) 16.310) 3.720) 6.229) (4.403) (4.482) 18.834) 14.764) 10.655) 10.692) 10.783) 10.876) 10.973) 11.073) 11.176) 11.283)
% EBITDA -28% -25% -55% -61% -127% -122% -108% -101% -79% -48% -46% -44% -42% -40% -39% -37% -36%
Capex (Maintenance) (3.406) (4.652) (5.632) (1.465) (1.716) @799 @719 (6699) __ 3) @304 __ (834 __ (8358) __(8367) __ (8.376) __(8384) __ (8.393)
Capex (Maintenance) / Total Volume -28% -39% -47% -54% -61% 64% 0% 609 _ _ % __ _ _-60% _ __ -60%_ _ % _ _ % _ __ -60% __ _ _-60% ___ -60%
A Anual - 37% 21%- 17% 5% -4% 19% 10% 12% 0 0% 0% 0% 0% 0%
Total Volume 12.000 11.978 11.906 2735 2.807 2.817 2.888 11.248 12.421 13.952 14.014 14.028 14.043 14.058 14.072 14.087 14.101
Growth Capex (818) (1.692)  (10.678) (2.255) (4.513) (2.604) (2.763)  (12.135) (7.371) (2.351) (2.351) (2.433) (2.518) (2.606) (2.698) (2.792) (2.890)
Cerrado Project ©1) (739) (7.367) (1.735) (2.446) (2.140) (2.616) (8.937f
Terminais + Others (362) (290) (214) (15) ®) (21) )] (a6y _
Expansion and Modernization (219) (462) (128) (231) (190) (183) (732f _
Land and Forest Acquisition (365) (444) (2.635) 377) (1.828) (253) 38 (2.420) _
D&A (6.773) (7.042; (7.408) (1.748) (1.846) 1.940) (1.917) (7.451 (8.443) (9.562) (9.906; 10.236, (10.579) (10.935; (11.305; (11,680 (12.070;
% of Net Revenue -22% -17% -15% -16% -20% -22% -21% -19% -21% -20% -20% -20% -20% -20% -19% -19% -19%
D&A Costs (5.773) (5.988) (6.407) (1.520) (1.624) (1.670) (1.657) (6.471) (7.319) (8.296) (8.629) (8.953) (9.288) (9.637) (9.999)  (10.368)  (10.750)
D&A Expenses (984) (1.048) (1.053) (264) (266) (268) (261) (1.059) (1.124) (1.266) (1.277) (1.284) (1.291) (1.298) (1.306) (1.313) (1.320)
Other D&A Expenses (16) ®) 52 36 45 &) s~ _ i

4
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Appendix 9:

COGS Build-up

2000 2021 2002 1723 2123 3723 __ AT23E __J023E__ 2024E__ 2025E _ JOJGE__ D027E__ 2028E _ 2029E _ J030E__ POBIE__ 2032E
CoGs (18.966) (20.616) (24.821) (5.969) (6.228) _(6.104) __(6.304) (24.605) (27.809) (3L503) (32.706) (33.868) (35.074) (36.326) (37.627) (38.950) (40.323)
Cashicest (9.602) (10.867) (13.994) (3.396) (3.736) (3.716)  (3.732) (14.580) (16.488) (18.687) (19.438) (20.167) (20.923) (21.709) (22.525) (23.355) (24.216)

419% 13%  13% % 1% 1% 1% 1% 4% 1%
Pulp
S (6.927) (7.596) (9.805) (2.391) (2526) (2.324)  (2.429) (9.671) (11.243) (13.212) (13.723) (14.202) (14.698) (15.213) (15.746) (16.291) (16.856)
U 10823 10683 10600 2455 2513 2486 2580 10035 11.173 12,690 12737 12737 12737 12737 12737 12737 12737
Eiicn (640)  (711)  (925)  (974) (1.005)  (935) (941)  (964) (1.006) (1.041) (1.077) (L115) (L154) (1.194) (1.236) (L279) (1.323)
A Yearly - 1% 30% 5% 3% 7% 1% 2% % 3% 3% 3% 3% 1% 1% 3% 3%
jiced (262)  (289)  (340)  (363)  (363)  (364) (365) __ (380) __ (393) __(407) _ (422) | (436) __(452) _ (467) __(484) __ (50
A Yearly - 10% 18% - 0,0% 0,3% 7,2% 35% __ 3,50% __35% 5% 35% % 3.5%
Chemicals (242)  (292)  (420) (430)  (400)  (351) (383) _ (421) __(434) S 4m) (489 (5K
A Yearly S 2% 44% % 2% -8,8% 3.1% 3.1 o~ 2.9%
BedCosts (139) (48 (163) (18 (190)  (180) ___(182)  (184) __(205)___(@12) (220) __@27) | (235 __(43) _ (252
A Yearly g 6%  10% 5 2% 5% [CT1% 12,69 350 35% . 3.5% 3504 3.5% __35% _ 3.5%
Energy 39 39 38 38 35 34
A Yearly 5 0% 3% ) 3% 59 -
Eonnine @) () @) @) @) (74) (74 (68 (7 (8  (88) (95 (102)  (110) (118) (127)  (137)
A Yearly - 2% 90% 8%  135%  -15% 0,09 71% 123%  7.5%  7.5%  75%  75%  7.5%  7.5%  75%  7,5%
Paper
S (2676) (3271) (4.189) (1.005) (1210) (1.392)  (1.303) (4.909) (5.245) (5.475) (5.715) (5.965) (6.225) (6.496) (6.779) (7.064) (7.360)
U 1177 1295  1.306 280 294 331 308 1213 1247 1262 1277 1291 1306 1320 1335 1350 1364
tion (@274) (2527) (3208 (587 (4116 (4209) | _(4.228) (A04T) (4204 (4339) (4477) (4620) (4767) (4920) (3078) (5234 _(5395)
4 Yearly - % 27% - 1% 2% [Z_0A% 26 __ 3.9% __32% 379 __32% 39 __32% 32 __31W __31%
CHCHINEES (9.364) (9.749) (10.827) (2573) (2492) (2.388)  (2572) (10.025) (11.321) (12.816) (13.268) (13.701) (14.150) (14.617) (15.102) (15.595) (16.106)
% Cash Cost 98%  90%  T1%  T6%  67% 64% 69%  69%  69%  69%  68%  68%  68%  67%  67%  67%  67%
— (G773) (5989) (6407 (1520) (L624) (L670) __(LST) (6471) _(7319) (8296) _(8.629) (B 953) o 288_)'_ _(9_6_32) X 999)' (102 368) (10750)
% Cash Cost 60%  55%  46%  45%  43% 45% D _AA% 44w __ A% 44 | 44% 249%
BeISenneliCots) (007) (L174) (1468)  (369) (342) (341 ___(384)
Ratio of Total Volume -8% -10% -12% -14% -12% -12% ___-13%
Sl (2594) (2586) (2953) (683) (526)  (377) ___(552) (2138) _(2 438)' [2763) _ 2. §7_4)'_ 298D (3093209 (3 §3_0)|_ (3453 _ @3 580_)|
% Cash Cost 27% 24% 21% 20% 14% 10% ____];5_%_) 5°/Q _____ 5_0/3_____52/11 _____ 5_0/3____f)ﬂ/ﬁ____15_/1]_____52/1]_____5_0/3_____52/11 ______
. . .
Appendix 10: Operating Expenses
2000 2021 2022 1723 27123 3723 __AT23E __2023E__ 2024E__ 2025E _ JOJGE__ D027E__ 2028E__ 2029E _ J030E__ 20BIE__ 2032E
Operating Expenses (3.051) (2.170) (2.787) (1.001) 137 (1.160) (667) (2.692) (2.878) (3.241) (3.269) (3.286) (3.304) (3.322) (3.341) (3.359) (3.377)
% of Net Revenue 0% . 5% 6% 9% 1%  -13% % % T% 1% 1% 6% 6% 6% 6% 6% 5%
SaleSExpenses (2175) (2.292) (2.483)  (604)  (627)  (654) (605) (2.490) (2.603) (2.924) (2.937) (2.940) (2.943) (2.946) (2.949) (2.952) (2.955)
% of Net Revenue % 6% 5% 5% 1% 7% % 6% 6% 6% 6% 6% 5% 5% 5% 5%  -5%
BeisonnellExpenses (206)  (220)  (245) (64) (63) (78) (267)___(300). (302)
Ratio of Total Volume 171% -1,83% -2,06% -233% -223%  -2,75% 598 2,150 159
Senvices (114)  (122)  (146) (21) (41) (42) __(160). (162)
Ratio of Total Volume 095% -1,01% -123% -0,78% -146%  -147% | 3,159 15%
Logistics Expenses (853)  (948) (1.065)  (260)  (256)  (259) (1.024) _ (L. 072)' (_1 204) e 209)'
Ratio of Total Volume 710% -7,91% -895% -951% -913%  -9,18% -9,1194 ~ 8.6 306
— (906)  (944)  (952)  (238)  (238)  (238) (949) _ (LO15) _(1.140) (L 145)'
Ratio of Total Volume -7,55% -7,88% -7,99% -8,69% -8,47%  -8,45% -8,44% _-8,17%_ -8,17% _
CLEE (96) 69 (75 (22 (29 (38) (14 _ __19) (120)
Ratio of Total Volume 0,80% -0,49% -0,63% -0,79% -105%  -1,35% 1,00% _ 0,85% 85%
EEERICE TSRS (1.443) (1578) (L710)  (390)  (427)  (491) (393) (1.701) (1.747) (2.018) (2111) (2.201) (2.295) (2.392) (2.495) (2.588) (2.685)
% of Net Revenue 5% -4% 3% 3% 5% 5% 4% -4% 4% 4% 4% 4% 4% 4% 4% 4% 4%
GeisonnellExpenses (862)  (985) (1.040)  (235)  (255)  (309) (1.038) _(1.066)  (1.281) _ (L 287)' (. 342) 51 399)' (1459 (L 521)| (. 578) 51 638_)|
% of Net Revenue -2,83% -2,40% -2,09% -2,08% -2,78%  -3,45% -9, 23% 61% _ _-_2_6_1_/q_ _ _ 2,619
RIS (312) (3831  (379) (84) 87 (103) __(428).
% of Net Revenue 1,02% -0,81% -0,76% -0,75% -095%  -1,15% 0,91%
2L (78  (104) (102) (@7) (28 (30) (110) _ __a28). (168)
% of Net Revenue 0,26% -0,25% -0,20% -024% -031%  -0,34% -0,98% _ 0.27% 27%
Sy (191)  (159)  (189) (45) (57 (49) __(233)
% of Net Revenue 0,63% -0,39% -0,38% -040% -0,62%  -0,55% 0,49%
e e RS e B e e 531 1648 1122 (21) 1205  (10) Laos _laz4 Lo 1720 LT03 1869 LS9 2032 _ 2106 2468
% of Net Revenue 1,74% 4,02% 2,25% -0,19% 1316%  -0,11% 13,29% _ %
Equity Equivalence 36 52 284 14 (14) © 5
% of Net Revenue 012% 013% 057% 013% -0,15%  -0,07% 0,05% _

4
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Appendix 11: Indebtedness, Financial Result and Income Tax

2020 2021 2022 1723 2723 3723 4T23E 2023E 2024E 2025E 2026E 2027E 2028E 2020E 2030E 2031E 2032E
Debt
Gross debt BOP 72900 79620 74575 72627 74532 78551 74575 78246  79.499 80777 82081 83411 84767 86151 87562  88.642
Net add in gross debt 6720  (5054)  (1.948) 1.905 4.019 (305) 3672 1.253 1.278 1.304 1.330 1.356 1.384 1411 1.080 1.096
Gross debt EOP 72900 79620 74575 72627 74532 78.551 78246 78246 79499  80.777 82081 83411 84767 86151  87.562 88642  89.737
9% Short term 3% 5% % 6% % 6% 5% 5% 5% 5% 5% 5% 5% 5% 5% 5% 5%
FX Variation on Debt
ST Debt 2,043 3.656 3335 4125 5533 4619
9% ST Debt 3% 5% % 6% 7% 6%
LT Debt 7085 75973 71240 68502  69.000 73932
9% LT Debt 97% 95% 96% 94% 93% 94%
Total Debt 72900 79620 74575 72627 74532 78,551 78246~ 79.499 80777 | 82081 83411 84767 86151  B7.562  88.642  89.737
FX Variation 7647 (4577) 1.248 2377 (1.880) (305) 1.440 1.253 1.278 1.304 1.330 1.356 1.384 1411 1.080 1.096
USD Debt (in BRL) 58145 65792 61215 62463  64.840 62.960 62655 62655 63908 65186 66490  67.820  60.176 70560 71971 73050  74.146
USD Debt (in USD) 11198 11812 11593 11631 12485 12531 12531 12531 12531 12531 12531 12531 12531 12531 12531 12531 12531
Interest expense on long term debt 3.286 3.207 4.008 1153 1157 1.228 1.099 4637 4.281 4201 4360 4.430 4502 4575 4.650 4726 4784
Weighted average interest rate 5.87% 547% 5,40% 5,40% 5,40% 5,40% 5,40% 5,40% 5,40% 5,40%
Financial Result 26.086) (9.347) 6.073 2.470 4.536 (3.494) (1.178) 2.334 (5.013) (5.435) 5.435) 5.189) (4.975) (4.818) (4.710) (4.260) (4.145)
(+) Interest Income 327 273 967 386 404 426 226 1.442 521 134 228 571 883 1.140 1.351 1.546 1735
Cash BOP 3.249 6835 13501 9.506 4761 11.860 5526 9.506 2.569 653 5.020 9165 12781 15551 18007 20396 22724
Change in Cash 3586 6756 (4.085)  (4.745) 7.099 (6.334) (2957)  (6.937)  (1.916) 4367 4145 3616 2770 2.456 2389 2329 2655
Cash EOP 6835 13501 9506 4761 11860 5526 2569 2569 653 5.020 9165 12781 15551 18007 20396 22724 25379
Média Cash 5042 10213 11548 7134 8311 8.693 4.048 6.038 1611 2837 7.002 10973 14166 16779 19201 21560  24.052
Interest income 327 273 967 386 404 426 La42
Interest rate on cash 9.47% 334% 567% 512% 1259 _
() Interest Expense (4.459) (4.221) (4.950) (1.159) (1.149) (1.176) (1.099) (4.583) (4.281) (4.291) (4.360) (4.430) (4.502) (4.575) (4.650) (4.726) (4.784)
(+) FX Variation (12.531) (3.801) 3.295 1.248 2377 (1.880) (305) 1.440 (1.253) (1.278) (1.304) (1.330) (1.356) (1.384) (1.411) (1.080) (1.096)
(+1-) Derivatives (0423 (1598) 6.762 1.995 2.904 (864) - 4035 - - - - - - - - -
IRPJ & CSLL 6.927 (197) _ (5.261) _ (1534) _ (2.527) 1.082 (316)  (3.2904)  (1.562)  (2.119)  (2.400)  (2.752) _ (3.108)  (3461)  (3.814)  (4.204)  (4.503)
Tax Rate -39% 2% -19% -23% -33% -60% -30% 24% -30% -30% -30% -30% -30% -30% -30% -30% -30%
Current (182) (292) (511) (114) 7 (52) (578) (1562) _ (2119)  (2400) _ (2752) _ (3.108) _ (3461) __ (3814) _ (4204)  (4.503)
Tax Rate 1% 3% 2% 2% 1% 3% 2404 4 v % 309 " " 309
Differed 7.109 95 (4750)  (L420)  (2.430) 1134 (2.715)
Tax Rate -40% 1% -17% -21% -320% -63% 0%
A dix 12: Working Capital D i
.
ppendix 12: Working Capital Dynamics
2020 2021 2022 1723 2123 3123 AT23E 2023E 2024E 2025E 2026E 2027E 2028E 2029E 2030E 2031E 2032E
Working Capital
Days in Period 366 365 365 91 91 91 91 365 366 365 365 365 366 365 365 365 366
Net Revenue 30460 40965 49831 11276 9.159 8.948 9201 38584 40905  47.244 49409 51516 53713 56004 58392  60.583  62.856
CoGS (18.966)  (20.616)  (24.821)  (5.969)  (6.228) (6.104) (6.304)  (24.605)  (27.809)  (31503)  (32.706)  (33.868)  (35.074)  (36.326)  (37.627)  (38.950)  (40.323)
Taxes on Sales (1305)  (L727)  (2.169) (537) (494) (531) (372)  (1.933)  (1.654)  (1910)  (1.998)  (2083)  (2172)  (2265)  (2361)  (2.450) (2542
Personnel Costs & Expenses (2065 (2.379)  (2.752) (668) (659) (727) (666)  (2720)  (2.897)  (3.288)  (3.354)  (3411)  (3470)  (3532)  (3597)  (3656)  (3.717)
Net Working Capital - 3.021 1.450 241 (2.218) 718 (824)  (2.083) 419 720 267 263 261 303 301 254 246
9% of Net Revenue 7.4% 29% 21%  -24.2% 8.0% -9,0% -5,4% 10% 15% 0,5% 0,5% 0,5% 0,5% 0.5% 0.4% 04%
Working Capital 1.008 4.029 5.479 5.720 3501 4.219 3.395 3.395 3814 4534 4.801 5.064 5325 5.628 5.929 6.183 6.429
9% of Net Revenue 33% 9,8% 11,0% 50,7% 38,2% 47,2% 36,9% 8.8% 9,3% 9,6% 9,7% 9.8% 9.9% 10,0% 10.2% 10.2% 10.2%
Operating Assets 9.224 14.141 18.991 19.538 17.100 17.681 17.304 17.304 19.104 21911 22831 23.724 24.586 25.620 26.626 27.595 28.521
Accounts receivable 2915 6.531 9.607 9.404 6.488 7.010_ _
Days Receivables 35 58 70 76 65 64 _
9% of Net Revenue 9,6% 15,9% 19,3% 83,4% 70,8% 182%
Inventories 4.009 4.637 5.728 6.251 6.422 505 _
Days Inventory 7 (82) (84) (96) (94) T(oef ~
9% of Net Revenue 132% 11,3% 11,5% 55,4% 70,1% 17,1% 17,0%
Advances to Suppliers - ST 43 60 108 98 103 108 _us
Days of COGS o) &) @ &) @ 2 -a
9% of Net Revenue 01% 01% 02% 09% 11% 03% 0,3%
Advances to Suppliers - LT 1015 1.283 1.502 1.842 1.981 3158 _ __3.260
Days of COGS (20) (23) (23) (28) (29) CD) S e
9% of Net Revenue 33% 31% 32% 16,3% 216% 5.2% 5,2%
Recoverable taxes - ST 407 361 550 583 748 928 ____960
Days of taxes (114) (76) (92) (100) (138) T e
9% of Net Revenue 13% 09% 11% 52% 8.2% 15% 1.5%
Recoverable taxes - LT 835 1.269 1.406 1.356 1.357 980 _
Days of taxes (234) (268) (237) (230) (251) ~ (a0} iof _
9% of Net Revenue 27% 31% 28% 12,0% 14,8% 25% 2.7% 2.7% 2.7%
2020 2021 2022 1723 2123 3123 AT23E 2023E 2024E 2025E 2026E 2027E 2028E 2029E 2030E 2031E 2032E
Operating liabilities 8216 10112 13513 13818 13599 13.461 13908 13908 15290 17377 18031  18.660 19261 19993 20698 21412 22092
Accounts payable 2361 3.289 6.207 6.655 6.348 7.168 8143 8454 __ 8.754 9725 _
Dias de COGS (46) (58) (91) (102) (93) ©4)____ (o4 _@y____ (94 ____@
9% of Net Revenue 7,.8% 8,0% 12,5% 59,0% 69,3% 171% 17,0% 16,7% 16,6% 16,5%
Lease liabilities - ST 620 623 672 709 711 972 __ _ 1,007 040 080 __ 1118 _ 1158 1195
Days of COGS (12) (11) (10) (11) (10) 1) -ag-
9% of Net Revenue 2,0% 15% 13% 63% 7.8% 1.9%
Taxes payable 170 340 249 490 425 _497 _
Days of taxes (48) (72) (76) (83) (79) —@n-
9% of Net Revenue 0,6% 0,8% 09% 4.3% 4,6% 0,9%
Payroll and charges 493 501 675 448 630 _804
Days of personnel costs & expenses ®7) (91) (©9) (61) (®7) @3-
9% of Net Revenue 16% 14% 14% 4,0% 6.9% 1.4%
Lease liabilities - LT 4572 5.270 5510 5517 5.485 7435 ___ 8553 _
Days of COGS (88) (93) (81) (84) (80) @3 ___(83) (& G O
9% of Net Revenue 15,0% 12,9% 11,1% 48,9% 59,9% 15,0% 14,9% 14,8% 14,7% 14,6%
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Appendix 13: Comps Table

Latin America
Empresas CopecS.A.
Klabin S.A.
Empresas CMPC S.A.
Irani Papel e Embalagem S.A.
Median Latin America
North America
Packaging Corporation of America
International Paper Company
WestRock Company
Graphic Packaging Holding Company
Rayonier Inc.
Canfor Corporation
Mercer International Inc.
Median North America
Europe
UPM-Kymmene Oyj
Stora Enso Oyj
Smurfit Kappa Group Plc
Mondiplc
Altri, SGPS, S.A.
ENCE Energiay Celulosa, S.A.
Median Europe
Asia Pacific
Oji Holdings Corporation
Nine Dragons Paper (Holdings) Limited
Median Asia Pacific

Chile
Brasil
Chile
Brasil

EUA
EUA
EUA
EUA
EUA
Canada
Canada

Finlandia
Finlandia
Irlanda
Reino
Unido
Portugal
Espanha

Japao
China

9.561

4.968

4.961
520

14.079
11.972
9.705
6.758
4.419
1.417
622

18.659
9.964
8.932
8.125
1.012

725

4.247
2.650

19.712
10.100
9.751
736

16.178
16.960
19.169
12.197
5.994
1.449
1.893

21.804
13.347
12.413

9.885

1.541
1.040

9.456
9.114

0,6x
2,6x
1,2x
2,2x
1,7x

2,1x
0,9x
0,9x
1,3x
7,3x
0,4x
0,9x
0,9x

1,9x
1,3x
1,0x
1,3x
1,8x
1,2x
1,3x

0,8x
1,2x
1,0x

0,7x
2,4x
1,2x
2,0x
1,6x

2,1x
0,9x
0,9x
1,3x
7,0x
0,4x
0,9x
0,9x

1,8x
1,3x
1,0x
1,2x
1,9x
1,2x
1,3x

0,8x
1,1x
0,9x

0,6x
2,3x
1,2x
1,9%
1,5x

2,0x
0,9x
0,9x
1,2x
6,9x
0,3x
0,8x
0,9x

1,8x
1,2x
1,0x
1,2x
1,9x
1,2x
1.2x

0,8x
0,9x
0,8x

Appendix 14: Precedent transaction Comps

jun/22 Caravelas Florestal
mar/22 Neenah Paper
nov/21 Carta Fabril
out/21 Group of Companies Segezha
out/21 Euro Cosmetic
set/21 Australian Pharmaceutical Industries
jun/21 Eska
mai/21 Domtar
fev/21 International Paper
dez/20 Asaleo Care
dez/20 Leicester Tissue
out/20 Flexicotton
set/20 Ahlstrom
set/20 Softex
mai/20 Hankuk Paper
fev/20 Santher
ago/19 SEPAC
mar/18 Fibria Celulose
dez/17 Facepa
jun/17 Wang-Zheng Berhad
Median

Appendix 15: Sensitivity table:

$517,75
$528,32
$539,10

Suzano

Schweitzer-Mauduit

CMPC
Bonum Capital

Fine Foods & Pharmaceuticals

Sigma Healthcare
Reno de Medici
Karta Halten
Mayr-Melnhof
Essity Group
Accrol Group
DNA Capital
Bain Capital
Kimberly Clark
Haesung Industrial

Daio Paper e Marubeni

CMPC
Suzano
Suzano

Hengan

8,1x 7,4x 7,2x 9,1x 11,3x 12,3x
7.7x 7,4x 6,9x 10,6x 15,7x 15,1x
6,7x 6,5x 6,5x 8,9x 9,8x 9,5x
7,5x 6,4x 5,7x 10,5x 9,8x 8,6x
7,6x 6,9x 6,7x 9,8x 10,6x 10,9x
10,3x 10,4x 9,8x 18,8x 19,7x 18,1x
7.8x 7,9x 7,0x 16,2x 16,7x 12,7x
6,5x 6,9x 6,3x 12,7x 14,8x 11,6x
6,5x 6,6x 6,4x 7,6x 8,0x 7,7x
21,6x 19,6x 17,7x 97.7x 60,1x 43,3x
-3302,5x 4,9x 2,5x -7,3x -80,7x 5,3x
64,2x 9,6x 6,6x -3,4x -11,3x 23,9x
7,8x 7,9x 6,6x 12,7x 14,8x 12,7x
13,3x 9,0x 8,1x 24,1x 14,5x 12,4x
13,2x 8,8x 7.2x 51,0x 19,7x 12,9x
5,6x 5,8x 5,5x 9,3x 9,8x 8,9x
7,7x 7,5x 6,4x 14,9x 14,6x 11,0x
10,0x 9,1x 7,5x 23,7x 16,7x 12,0x
13,5x 7,5x 5,5x -19,3x 61,0x 15,0x
11,6x 8,2x 6,8x 19.3x 15,6x 12,2x
8,1x 7,4x 7.1x 5 5 -
16,5x 9,6x 8,1x -48,5x 7,9x 6,0x
12,3x 8,5x 7,6x -48,5x 7,9x 6,0x
EV/Revenue R$ 98,27 R$ 99,64 R$ 103,85 R$ 100,59
EV/EBITDA R$ 169,76 | R$ 160,57 R$ 170,36 R$ 166,90
P/E R$7520 | R$39.77 R$.4514 R$ 53,37
1 Average R$ 114,41 R$ 99,99 R$ 106,45 R$ 106,95

e e e e e o e e e e o e e e e e e e o

R$ 109,34

62,1
1027,9
1588,4

150,0
2353
44751
183,9
30733
8325
2745,6
309,6

150,0
3383,1
6377,3

2923
29933
1303,0

14918,6

310,0

67,4

1,9x
1,0x
1,7x
2,1x
1.3x
0,3x
1,0x
0,8x
1,4x
2,1x
1,5x
2,3x
1,1x
2,9x
0,5x
1,9x
1,9%
3,0x
0,9x
0,4x
1,4x

9,2x
8,1x
7,5x
8,4x
9,4x
6,3x
6,5x
7,6x
10,1x
9,3x
11,6x
8,8x

8,2x
16,6x

5,9x
5,3x
7,2x
8,2x

R$ 5,00 R$ 510 R$ 5,20 R$ 5,31 R$ 5,41 RS 5,52 R$ 5,63
14232,9 14927,8 15636,8 163458 17069,0 17806,7 18559,1 193266
14293,0 14989,1 15699,3 16424,1 17148,9 17888,1 18642,2 19411,3 201958
143518 15049,1 15760,6 16486,6 17227,5 17968,3 18724,0 19494,7 20280,9 21082,8
14409,5 15108,0 15820,7 16547,9 17290,0 18047,2 18804,5 19576,8 20364,7 21168,2 21987,9
15165,7 15879,5 16608,0 17351,3 18109,8 18883,7 19657,7 20447,1 21252,4 22073,7 229115
15937,2 16666,8 174113 18171,1 18946,3 19737,3 20528,3 213352 22158,2 229976 238539
16708,8 17454,1 18214,7 18990,8 19782,8 20590,9 21399,0 222232 23064,0 239216 247963
174958 18257,2 19034,2 19827,0 20636,0 214615 22287,0 231290 23987,9 24864,0
18298,5 19076,3 19870,0 20679,9 21506,3 223496 231928 24053,0
19117,3 19911,8 207225 215498 22394,0 232554 241168
$632,40 199524 20764,0 21502,1 22437,1 232994 241793 250592

The sensitivity table clearly indicates a direct and strong link between pulp prices and Suzano's EBITDA, with distinct trends highlighted by the data: As pulp prices
escalate, EBITDA follows suit, evidenced by the transition in the table's color scheme. In scenarios where pulp prices are at their lowest, we notice a moderate climb
in EBITDA corresponding to minor increases in pulp prices, subtly indicated by the soft shift in color tones. For instance, in a less favorable scenario with pulp at
USD 517.75 and the dollar at USD 4.61, EBITDA stands at 12,230.7, marking a 34.4% decline from our anticipated figures. Conversely, at the higher end of the pulp
price spectrum, the EBITDA response is more vigorous, aligning with significant pulp price hikes and reflected by a stark color transition. In an optimal scenario
where pulp hits USD 632.4 and the dollar reaches USD 5.63, EBITDA could soar to USD 28,758.2, a substantial 93.5% above our forecasted value. The most
noticeable color transition, from blue to red, is observed in the median pulp price zone, indicating a particular range where EBITDA's reactivity to price fluctuations
is most acute. The analysis underscores that Suzano's EBITDA gains from higher pulp prices. However, the company must consider the demand elasticity's impact,

as rising pulp prices could potentially diminish sales volume.
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Appendlx 1 6: SGnSlthlty Ana|y5|s Key Inputs and Market Resilience: In this stress analysis of
Suzano's primary inputs, ranging from -5%;-3% to +3%;+5%,
the most sensitive areas to our investment thesis are Pulp

Price, BRL FX (USD), Cash Cost, and Taxes, alongside the

Utilization Rate of factories. External factors like Pulp Price and
BRL FX (USD) significantly influence Suzano's operations, a
common scenario in the commodities sector. However,

m PRICE RANGE

Pulp Price R$ 46,27

Utilization % LAY —— T

usb R$ 44,38]

LiEh) b RS 71,88 Suzano's ability to produce at lower costs than the market,
__Dbaa_ _ . L35 70,93 establishing it as a global leader, enhances its resilience in the
L _Payout_ _ _-_ _ " v?latlle. pulp n:\ark'et. ' .

G&A Expenses = Financial Implications: DDM and FCFF Methodologies
Sales Expenses - Hc?wever,‘ the Payout lnlthe analyl5|s is based on the target
Cash Cost —— TR price der]ved from the Dividend D|§count Model (DDM), while
) ) - ! other variables are related to the Discounted Cash Flow (DCF)
Reeducticnicapacity — through the Free Cash Flow to the Firm (FCFF). This sensitivity
% Exported Pulp u analysis highlights the most important variables in pricing
Taxes L _____WR$ 74,39) Suzano, considering both uncontrollable external challenges

and its inherent operational strengths.

R$ 64,41 R$ 68,59 R$ 72,41 R$ 61,15 R$ 67,54 R$ 67,65 R$ 34,29 R$ 69,86 R$ 66,12 R$ 82,94 R$ 73,66 R$ 81,45

R$ 61,78 | R$ 68,81 | R$ 7518 | R$56,41 | R$67,06 | R$ 67,25 | R$33,66 | R$70,93 | R$64,70 | R$ 92,88 | R$ 77,38 | R$ 90,24

R$ 74,39 R$ 67,70 R$ 61,34 R$ 80,10 R$ 69,45 R$ 69,26 R$ 36,77 R$ 65,58 R$ 71,88 R$ 44,38 R$ 59,68 R$ 46,27

R$ 71,98 R$ 67,92 R$ 64,10 R$ 75,36 R$ 68,97 R$ 68,86 R$ 36,15 R$ 66,65 R$ 70,42 R$ 53,84 R$ 63,05 R$ 63,05

.
Appendix 17: Indebtedness: Bond Interest Rate Forecast
Fibria 2025 $600.000.000 4,00% 4,00% 4,00% 4,00% 4,00% 4,00% 4,00% 4,00% 4,00% 4,00% 4,00%
Suzano 2026 $500.000.000 5,75% 5,75% 5,75% 5,75% 5,75% 5,75% 5,75% 5,75% 5,75% 5,75% 5,75%
Green Bond 2027 $700.000.000 5,50% 5,50% 5,50% 5,50% 5,50% 5,50% 5,50% 5,50% 5,50% 5,50% 5,50%
Suzano 2028 $500.000.000 2,50% 2,50% 2,50% 2,50% 2,50% 2,50% 2,50% 2,50% 2,50% 2,50% 2,50%
Suzano 2029 $1.000.000.000 6,00% 6,00% 6,00% 6,00% 6,00% 6,00% 6,00% 6,00% 6,00% 6,00% 6,00%
Suzano 2030 $1.000.000.000 5,00% 5,00% 5,00% 5,00% 5,00% 5,00% 5,00% 5,00% 5,00% 5,00% 5,00%
Suzano 2031 $750.000.000 3,75% 3,75% 3,75% 3,75% 3,75% 3,75% 3,75% 3,75% 3,75% 3,75% 3,75%
Suzano 2032 $1.000.000.000 3,13% 3,13% 3,13% 3,13% 3,13% 3,13% 3,13% 3,13% 3,13% 3,13% 3,13%
Suzano 2047 $300.000.000 7,00% 7,00% 7,00% 7,00% 7,00% 7,00% 7,00% 7,00% 7,00% 7,00% 7,00%
6th Issuance Debentures $901.946.050 CDI +1,25% 12,90% 10,15% 9,65% 9,65% 9,65% 9.,65% 9,65% 9,65% 9,65% 9,65%
8th Issuance Debentures $144.230.769 CDI +1,20% 12,85% 10,10% 9,60% 9,60% 9,60% 9,60% 9,60% 9,60% 9,60% 9,60%
CRA Dec/2016 $98.800.000 IPCA + 6,13% 10,73% 9,98% 9,63% 9,63% 9,63% 9,63% 9,63% 9,63% 9,63%

Analysis: Suzano contracts debt in foreign currency debt as a natural hedge, since net operating cash generation is denominated in foreign currency (USD) due to
its predominant status as an exporter. This structural exposure allows the Company to match loans and financing payments in USD with receivable flows from sales.
We have gathered all debt contracts and decided to do a rollover approach based on the fact that we can't know for certain when the company will issue new
bonds. The company also issues green bonds (which are linked to advancements in company ESG objectives), giving them a competitive advantage by issuing
them at lower rates than other companies. The fixed rates were forecasted as fixed, while floating rates were forecasted according to Boletim Focus, which is a
weekly report made by Brazil's Central Bank (BCB).

. . Bargaining Power of Suppliers (Low): Suzano has an extensive and diverse base of about 30,000
Ap pend IX 1 8: Porter Flve FOTCGS. suppliers covering all segments of the chain. This reduces dependence on any individual supplier

and diminishes the bargaining power of suppliers.

Bargaining Power
of Customers Bargaining Power of C s (High): Despite Suzano being a market leader, the pulp industry

is characterized by the presence of several large players, providing customers with a variety of
options and increasing their bargaining power.

Threat of New Bargaining .POWG" Threat of New Entrants (Low): The paper and pulp industry requires high investments and
Entrants of Suppliers technical expertise, representing significant barriers to new entrants.

Threat of Substitute Products (Low): Although digitalization impacts the demand for some types
of paper, segments like hygiene and packaging are on an upward trend and are not
easilyreplaceable.

Threat of Competitive
Substitutes: Rivalry (High
Hbstd fvalry (High) Rivalry Among Existing Competitors (High): Suzano holds a leadership position in the market,
but the industry is characterized by a few large players, intensifying rivalry.

Appendix 19: Understanding the Competition - LATAM Competitors
BRACELL AT A GLANCE

Bracell, an RGE company, operates in the dissolving wood pulp and specialty cellulose industry with a significant presence in Brazil. With 234,000 hectares,
including 83,000 for environmental preservation. However, it faces stiff competition, notably from Suzano, in this sector dominated by established players.

In Sdo Paulo and Bahia, where its mills are situated, Bracell is embarking on a R$ 2.5 billion initiative to construct Latin America's largest tissue mill, aiming to
diversify and expand its production capabilities. This move holds promise but also carries risks in terms of market reception and sustainable growth.

Bracell's annual pulp production capacity is 750,000 tons, underscoring its industrial strength. Yet, its market impact hinges on maintaining cost-effectiveness and
innovation in a rapidly evolving sector. Its commitment to environmental stewardship aligns with global sustainability frameworks but requires continuous
investment and innovation.

CENIBRA AT A GLANCE
CENIBRA, known formally as Celulose Nipo-Brasileira S.A., is a major player in the pulp and paper industry. The company is engaged in the manufacturing of paper
pulps and places a significant focus on the processing of planted trees. Located in Belo Oriente, in the eastern part of Minas Gerais, Brazil, CENIBRA is a privately-
held subsidiary controlled by Japan Brazil Paper and Pulp Resources Development Co., Ltd. (JBP).
Founded in 1973, the company boasts a significant production capacity, with the ability to produce ~1.2 million tons of bleached eucalyptus pulp annually (3%
share of BHKP market production capacity). The end of use from CENIBRA's manufactured products are paper and cardboard products.
A significant aspect of CENIBRA's operations is its export activities. The company exports around 98% of its pulp to international markets, including Asia, Europe,
and North America, which represent R$ 4,24 bilion in revenue in 2022. The raw materials for their products are sourced from eucalyptus trees grown on over
254,000 hectares across 54 municipalities in Minas Gerais.

[/
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ARAUCO AT A GLANCE

Founded in 1979, Arauco, a subsidiary of Empresas Copec, has become a global leader in the renewable forest products industry. It operates a vast network of pulp
mills and manufacturing plants in the Americas, boasting a significant production capacity of 5.2 million tons of pulp (top 3, with a 5% share in the market pulp).
Arauco's product lineup includes Eucalyptus Kraft Pulp (54%), Bleached Softwood Kraft Pulp (20%), Unbleached Kraft Pulp (10%), Dissolving Pulp (9%), and Fluff
(7%), with 63% short fiber and 37% long fiber.

In the global market, Arauco is a key player with a notable production capacity of 2.1 million tons of pulp, driven by the completion of the MAPA project. This reflects
Arauco's commitment to innovation and energy efficiency, aiming to be one of the world's most autonomous pulp mills. The company's revenue is distributed
across North America (37%), Centro y Sul America (22%), Europa (8%), Asia (31%), and Afria e Oceania (2%).

Arauco has expanded by acquiring Flakeboard to enhance product diversity in North America, operating seven facilities. Its robust export market includes the
United States as a top destination, with new projects like "Project Sucurid" in Brazil aiming for a 2.5-million-ton pulp mill capacity.

In 2023, Arauco focuses on efficiency and sustainability to meet the growing demand for eco-friendly products, maintaining its leadership in the pulp market
through innovation and responsible environmental practices.

CMPC AT A GLANCE

CMPC S.A., a Chilean forestry company founded in 1920, has evolved into a prominent industry leader with a robust presence in Latin America. With an annual pulp
production capacity of ~4.4 million metric tons (2022), CMPC ranks as one of the region's foremost forestry corporations and stands as the world’s fourth-largest
market pulp producer (5% share). Notably, the pulp segment is the primary driver of the company's revenue, contributing 48% of total revenues in 2022.

CMPC's comprehensive product portfolio encompasses hardwood and softwood pulp, packaging products, tissue, and sanitary items distributed in over 48
countries, supported by an extensive land portfolio spanning ~920,000 hectares for eucalyptus and radiata pine cultivation.

Empresas CMPC operates in eight Latin American countries, with a primary focus on Chile and Brazil. It comprises three key business units: Pulp-Forestry, Tissue
Products (marketed as Softys), and Packaging. CMPC's production capacity includes 80% hardwood and 20% softwood pulp. In the Tissue segment, CMPC has
strategically expanded across Latin America, becoming the second-largest tissue producer in the region with tissue paper mills in multiple countries. In the
Packaging division, CMPC manufactures various products, including folding boxboard, multi-walled paper sacks, and corrugated cardboard boxes. The company is
primarily controlled by the influential Matte group, holding a 55.83% stake as of December 2022. CMPC's commitment to innovation and sustainability, combined
with its extensive operational footprint and diversified product offerings, underlines its crucial role in Latin American forestry and pulp production.

ELDORADO BRASIL AT A GLANCE

Eldorado Brasil, launched in 2010, has rapidly ascended to become a notable producer of bleached hardwood kraft pulp (BHKP), with a record production of 1.832
million tons in 2022 (achieving 4% share in BHKP market by capacity). Its industrial operations are sustained by extensive eucalyptus plantations, spanning over 2.6
million hectares, which positions the company as a key supplier with a resilient raw material base. The advanced mill in Trés Lagoas is central to its operations,
reflecting a focus on efficiency and market responsiveness.

The company's market strategy leverages its expansive production capabilities to maintain a dynamic presence internationally, exporting to a diverse portfolio of
over 45 countries. The enhancement of its logistical operations, particularly with the new terminal at the Port of Santos, is set to escalate its shipping capacities,
amplifying its global reach and reinforcing its role in the international pulp market.

Strategically, the firm focuses on leveraging its substantial eucalyptus plantations and processing efficiencies to maintain a competitive stance in the pulp industry.
Financial stewardship is evident in its targeted investments, including the R$ 500 million for the new Port of Santos terminal aimed at enhancing export capabilities.
The company's capital expenditure of R$ 1.095 billion in 2022 reflects a calculated reinvestment into its operational base, positioning it for responsive market
engagement and continued industry relevance.

KLABIN AT A GLANCE

Klabin S.A., with 22 industrial units in Brazil and one in Argentina, dominates the paper and packaging market boasting an annual production capacity of 4 million
tonnes of paper (60%) and pulp (40%). The revenue stream is diversified across various segments: pulp (hardwood, softwood, and fluff), papers (coated boards,
kraftliner, testliner, sack kraft), and packaging solutions. Each segment contributes to the company's robust revenue, which totaled R$ 20 billion in 2022, with export
revenue accounting for 41% of the total.

The governance of the company is strongly influenced by the Klabin Family , which holds 51% of the voting shares . Cristiano Teixeira, at the helm as CEO, continues
to steer Klabin towards progressive growth and market leadership.

Strategically, Klabin has made significant advances with projects like Puma I, adding 910,000 tonnes to its paper production capacity. The first phase, already
operational, contributes 450,000 tonnes of Eukaliner® (the first kraftliner paper made 100% from eucalyptus fiber in the world) to the market annually. The second
phase is expected to start by the second quarter of 2023, further augmenting its production capabilities.

IRANI AT A GLANCE

Irani Papel e Embalagem S.A., historically known as Celulose Irani S.A., is a Brazil-based company with a strong presence in the paper industry. The company
operates with three main business lines: Corrugated Cardboard Packaging (boxes and sheets of corrugated cardboard), Packaging Paper (produces both high- and
low-weight Kraft paper and recycled paper), and RS Forest and Resins(focuses on cultivating pine, selling wood, and producing resin for the production of tar and
turpentine, primarily for the external market). Each, respectively, correspond for 34%, 63% and 3% of total production in 2022.

Sales are divided among these business lines with the Corrugated Cardboard and Packaging Paper segments comprising the majority of the revenue. In 2022, the
Corrugated Cardboard segment accounted for 55.5% of the sales, and the Packaging Paper segment made up 35.0%, while the Resins segment comprised 9.5%.
Geographically, Irani's sales are predominantly within Brazil, which contributed to 85.4% of the sales in 2022. Internationally, significant growth has been observed in
markets such as Germany, Saudi Arabia, Paraguay, Mexico, South Africa, and Chile, indicating a broadening global footprint.

Appendix 20: BHKP Price Forecast

Capacity (000s t) CIFUS 2023 2024 2025 2026 2027 To forecast BHKP pulp prices in the coming years, a supply-demand
- equilibrium model was employed, taking into account the intricacies of the
Indonesia 352 4370 4370 4370 4370 4370 . .
- global market. Demand projections for BHKP pulp until 2027 were based on
. Brazil 413 21090 21950 23245 23070 22865 | | isiorical data, market trends, and economic indicators. In parallel, projected
Chile/Uruguay 437 6585 8230 8280 8280 8280 | ,roduction capacity expansions were scrutinized, with a focus on new capacity
Other Asia/Africa 477 565 565 565 565 565 additions by country and region.
China 483 1960 1560 1510 1510 1510 | Annually, from 2023 to 2027, global demand projections were compared
East Europe 515 1315 1315 1315 1315 1315 | against the cumulative production capacities of each country and region, ranked
Iberia 556 2600 2600 2600 2600 2600 | by ascending production costs. This comparison identified the region that would
Finland 577 470 545 550 550 550 satisfy the marginal global demand. The Iberian region, with a production cost of
Canada 587 1010 1010 1010 1010 1010 USD 556 per ton in 2023, was the benchmark for the marginal supply price in
Belgium/France 592 550 550 550 550 550 | these calculations.
Japan 593 600 600 600 600 600 Price forecasts were further refined by adjusting the Iberian production cost
us 601 510 510 510 510 510 for subsequent years, incorporating exchange rate fluctuations and inflation
Sweden 607 370 370 370 370 370 expectations. The premise was that demand would consistently be met up to the
Total Capacity 21995 24175 45475 45300 45095 Iberian capacity through _2(_)27, as the prOJecFe_d capacity additions were not
substantial enough to significantly impact the rising demand. Consequently, the
BHKP Demand Forecast 37175 38520 39515 40090 40880 - : s .
) } X ; ’ > price forecast was predicated on the principle that the production cost of the
BalanGeliERinn jberiammIberialmIberiammIberia B beria region satisfying the last unit of demand sets the market equilibrium price.
Inflation Adjustment 2023 2024 2025 2026 2027 2028 2029 2030 2031 2032
CPI - USA 3,50% 2,49% 2,55% 2,55% 2,00% 2,00% 2,00% 2,00% 2,00% 2,00%
Europe — CPI 3,60% 2,10% 2,00% 2,00% 2,00% 2,00% 2,00% 2,00% 2,00% 2,00%
Inflation diferential 0,10% -0,38% -0,54% -0,54% 0,00% 0,00% 0,00% 0,00% 0,00% 0,00%
Price 561 573 584 596 608 620 632 645 658 671
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Appendix 21: Geospatial analysis - Forest to factory to ports distance.

Suzano's 12 factories description. Suzano's destination ports.
Source: Company IR and Team 15. Source: Company IR and Team 15.

_ Sant sp Mainly exports the production from the Jacarei
antos A
Imperatriz Integrated propuction of pulp and tissue Santos and Itaqui ~ 181 and Trés Lagoas' factory.
R . A Mainly exports the production from the
Tré]s Lagoas Production of market pulp Santos and ltaqui ~96 oo A Imperatriz' factory. Moreover, has a femporary
vl ol . 0 ..
Aracruz Production of market pulp Portocel ~ 168 & 'warehouse built by Suzano in collaboration with|
EMAP.
Mucuri Integrated propuction of pulp, paper and tissue Portocel ~ 168
P ! s Exports cellulose from Aracruz, Mucuri, and
Jacarei Production of market pulp Santos and Itaqui ~212 ortocel E Veracel. The companay owns 51% of Portocel.
Rio Verde Non-integrated propuction of paper Santos and ltaqui ~212
Suzano Integrated propuction of pulp and paper Santos and ltaqui ~212
Limeira Integrated propuction of pulp and paper Santos and ltaqui o217
Veracel Celulose Production of market pulp Portocel not available
Cachoeiro de Production and conversion of tissue paper, including toilet "
iy Portocel not available
ltapemirim paper
Belém Production of tissue paper Itaqui not available
Fortaleza Production of tissue paper Itaqui not available

Factory to the closest port perpendicular distance, and T
average distance of the forest to each factory.

Source: Company IR and Team 15.

To evaluate the distance between the forest factory and the
port, we made a distance matrix to determine each factory's
perpendicular length to the closest port. In addition, we
generated the average radius of each factory’s forest distance.
So, we could evaluate the supply chain and logistics efficiency
of the company.

Unidade.

Appendix 22: Corporate Governance

Board of Directors

Name Position Background
David Feffer President B.A. in Business Administration from Brazil, CEO of Suzano Holding S.A. since 2003. Active in social institutions.
Daniel Feffer Vice-President Law degree from Mackenzie University, roles at institutions like Harvard, MIT, IMD. Member at Suzano and various boards since 2001.
Nildemar Secches Vice-President B.Sc. in Mechanical Engineering from USP. Member of Suzano's Board since 2008, former CEO of Perdigao S.A.
Ana Paula Pessoa Member (independent)  Chair of Kunumi Al, CFO for Rio 2016 Olympic Games. Educational background from Stanford.
Gabriela Feffer Moll Member Hotel Management degree and MBA, roles at Suzano and AG Sport. Involved in digital transformation efforts.
Maria Priscila Rodini Member (independent)  B.Sc. from ESALQ/USP. Career at DuPont, becoming CEO for DuPont Brazil. On several boards post-DuPont merger.
Paulo Rogerio Caffarelli Member (independent) Law degree from PUC/Curitiba and MBA from FGV/RJ. Held executive roles at Ministry of Finance and others.

)

)

) Business Administration degree from Mackenzie. Career at Volkswagen, then president of GOL Linhas Aéreas.
)

(
Paulo Sergio Kakinoff Member (independent
( Business Administration degree from Mackenzie. Career at Volkswagen, then president of GOL Linhas Aéreas.

Rodrigo Calvo Galindo Member (independent;
Management: a mix from executives of both Suzano and Fibria

Position Background
Walter Schalka CEO Holds‘an Engineering B.Sc. degree from ITA. Worked at Citibank and later in the Klabin-Maepar Group's
financial sector.
Aires Galhardo Executive Officer - Pulp Operation ~ Former executive officer at Fibria Celulose S.A. (2011-2019), overseeing forestry and industrial operations.

EcauiveOlillee - Feresinyne Joined Suzano in 2003, managed pulp business by 2014 and also supervised the Pulp Business Unit.

Carlos Anibal de Almeida Jr.
Procurement

Christian Orglmeister Executive Officer - New Business, ~ Holds degrees from FEEI and Fundacao Getulio Vargas. Practiced at The Boston Consulting Group and, with
9 Strategy, IT and Digital 20 years in strategy and digital consulting, now holds a leadership role at Suzano.
. . . Executive Officer - Sustainability, ~ Suzano's Chief Technology & Innovation Officer with a B.Sc. in Agronomy. Has 31 years in forestry and has
Fernando de Lellis Garcia Bertolucci - ] Pt - .
Research and Innovation studied at renowned institutions like MIT and Cambridge.

. . Executive Officer - Commercial Pulp A Business Administration graduate from Fundacdo Getulio Vargas. He's held several leadership positions at

Leonardo Grimaldi . . A ) -~
and Logistics Suzano, including in the Commercial Pulp and Logistics sectors.
Marcelo Feriozzi Bacci Executive Officer - Finance and Chief financial and investor relations officer at Suzano. Leads areas like Treasury, M&A, Credit, and more.

Investor Relations

L4
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On the diversity front, the management team has no female representation. However, the BoD consists of 3 women, representing 33% of its makeup. The company
has set a commendable goal to elevate the roles of women and Black individuals, targeting a minimum of 30% in leadership positions. On the sustainability front,
Suzano has i) inaugurated a Sustainability Department that reports directly to the CEO, emphasizing daily operational sustainability objectives and ii) a Sustainability
Committee has been formed to guide the BoD on sustainability integration in corporate strategies. Notably, 20% of the senior management's compensation is
tethered to ESG objectives. This information is pivotal for investors in our equity research report.

Appendix 23: ESG Criteria Research - National Peers

Methodology: In order to gain a comprehensive understanding of the dynamics surrounding ESG criteria within the P&P sector, we employed a quantitative
approach for our analysis. To accomplish this, we constructed a framework to assess the ESG performance of Suzano, Klabin and Irani, considering a better approach
and closer scenario within national peers. Our framework was designed with reference to what our team thinks weighs more within each ESG category. Summing up
to a total ESG Score (E score + S score + G score). Furthermore, in evaluating each company's commitment to ESG metrics, our ratings took into account both the
maturity (the stage of development) and the relevance of their efforts. This approach allowed us to assess the likelihood of each company effectively addressing their
ESG-related issues and incorporating sustainable practices into their operations.

How we got to Suzano’s grade: (1) Environmental: In the company's sustainability report, they are highly conscious of its environmental impact,
developing a wide variety of initiatives to mitigate risks. Some highlights are E1) the “Suzano pelo Clima” program, which aims to focus on climate transition and a
low carbon economy, E2) Suzano systematically tracks and maps the water usage of all its Industrial Units using the comprehensive water tool “Aqueduct Water Risk
Analysis”, E3) Company sees as an opportunity the reutilization of biomass and wood residues from the production process to generate a significant portion of its
energy needs, and E4) Suzano has a specific Monitoring Plan for each Forest Business Unit, which includes monitoring indicators, potential risks to high-value
biodiversity attributes identified, and the necessary protective measures. (2) Social: S1) As according to Glassdoor ratings, S2) Suzano’s model includes various
procedures for interacting with urban and rural communities, but they still were involved in some controversies involving local communities, lacking clear goals. They
have no plans in regards to safety procedures. (3) Governance: They have a policy on maintaining a diverse board and a a robust and transparent confidential
ombudsman channel that track multiple problems. Furthermore, the company disposes of clear and concise codes of conduct focusing on anticorruption.

How we got to Klabin's grade: (1) Environmental: Klabin has a consistent carbon reduction strategy, involving initiatives aimed at energy efficiency
and replacing fossil fuels with renewable sources. Furthermore, the company achieved an 18% reduction in specific industrial water consumption since
2021. Klabin's goal by 2030 is to eliminate the disposal of industrial waste to landfills. In 2022, the company reached a 98.5% industrial waste reuse rate, an
improvement of 0.4 percentage points compared to 2021. In regards to biodiversity, Klabin also takes initiative in programs such as the Kaingang ecological corridor
and has goals to reintroduce 2 extinct species by 2030. (2) Social: In 2022, the Heart & Minds methodology was fully implemented across the Company, with
diagnoses and calibrations of safety culture levels in all units. Nonetheless, Klabin achieved an average approval rating of 83.6% in the municipalities where it
operates, exceeding the 2030 Agenda (KODS) target of 80% Also, they plan to include LBTQ+ and have made a resume bank exclusively for black individuals and
PwD. Furthermore, the Glassdoor analysis reveals that Klabin is rated highly. (3): Governance: Klabin is not listed in B3's “Novo Mercado”, lacking in terms of report
quality and up to date information. In regards to board diversity, there is no actual plans.

How we got to Irani’s grade: (1) Environmental: In Irani's sustainability report, a strong focus on its environmental impact is evident, showcasing a
diverse range of initiatives to address risks. Key highlights include: E1) Irani maintains a positive carbon balance, with preserved and planted native forests capturing
more CO2 than the company emits industrially. Irani adheres to GHG Protocol guidelines and the National Climate Change Policy across scopes 1, 2, and 3. Notably,
it's the first Brazilian company certified for its Greenhouse Gas (GHG) Inventory. E2) Irani Venture, Irani's Corporate Venture Capital entity, initiated its inaugural
investment of R$ 1.5m in Trashin, a startup offering impactful solutions for waste disposal challenges. E3) At the Vargem Bonita (SC) units, where energy
consumption during processes is high, Irani has concentrated efforts on operational efficiency. Exploring alternatives such as using biomass from forestry residues,
previously deposited in landfills. (2) Social: Irani has made substantial strides in social initiatives:S1) Achieving 92% employee satisfaction in the Integration process,
aligned with cultural practices endorsed by Great Place to Work. The company also attained an 86% employee satisfaction rate through the GPTW Survey, ranking as
the 8th best company to work for in RS, the 5th best large company in SC, and among the top 20 industries in Brazil.S2) Ensuring that all the cities where Irani
operates have support programs for local communities. In 2022, the company invested R$910,000 in projects using private social resources and donations for local
communities. In 2022, the company invested R$910k in projects using private social resources and donations for communities surrounding its units. S3) Irani
champions projects like "Gera Acessibilidade," promoting diversity and equal opportunities regardless of gender, age, ethnicity, religion, nationality, marital
status, sexual orientation, or any form of disability. Additionally, the company launched the "I Value Diversity" project, encouraging the inclusion of marginalized
groups within the company. Also, the "+ Women in Operations" initiative aims to empower women in the industrial sector, fostering gender equity. 3)
Governance: Irani upholds a commitment to ethical practices and human rights: A signatory to the Global and Business Pact for Integrity and Against Corruption,
Irani prioritizes ethics and human rights. The company processed 89 manifestos concerning the Code of Ethics, addressing behavioral, environmental, business
integrity issues, consultations, and asset use/misappropriation.

Indicator Criteria Suzano  Klabin Irani Average
E1 Carbon Footprint 1 5 1 5 5 5,0
E2 Water Usage 1 5] 1 5 5 5,0
E3 Waste Management 1 4 1 5 5 4,7
E4 Biodiversity Initiatives ! 5 ! 5 4 4,7
E Score . 48 4 50 48 48
S1 Employee Well-being & Satisfaction (Glassdoor ratings,turnover) 1 4 1 4 4 4,0
S2 Community Engagement & Development Initiatives 3 g 5 4,0
S3 Diversity & Inclusion (e.g., % of women in leadership, diversity programs) : 4 : 4 5 4,3
S4 Customer Satisfaction & Safety 1 3 1 4 5 4,0
S Score I 35 1 40 4,8 4,1
G1 Board Diversity . 5 . 3 3 3,7
G2 Ethical Business Practices & Code of Conduct : 5 : 3 5 4,3
G3 Transparency & Reporting 1 5 1 4 5 4,7
1 1

G Score 5,0 3,3 4,3 4,2

The company does not provide information about its criteria, lacks clear goals, and does not explain its implementation strategy.

1 The company does not disclose its plans, mentions criteria vaguely, and has ambiguous goals, with minimal effort or a history of past failures.

2 The company has an execution plan and a few ESG goals, but these efforts have either failed in the past or are insufficient to create a significant
impact.

3 The company is currently implementing a plan that has achieved some degree of success, although the impact may not be substantial.

4 The company has clear and measurable goals, but its plan has not yet reached its full potential.

The company has well-defined goals for each ESG aspect, a robust execution plan, and a dedicated team actively working on it, yielding
substantial and visible positive results.

Source: Team 15, Companies data
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